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Getting Ahead 


The Central Life in its active, daily affairs, 
has always guarded against letting the 
press of details of the moment cloud the 
vision of the broader aspects of business. 
The eyes of the company are open to 
conditions in the insurance field in gen- 
eral, to the basic standing with agents, 
uninfluenced by any temporary enthusi- 
asm inspired by a single recent 
transaction. 


Because of this clarity in the gauging of 
perspective the company knows where 





it stands and can tell with assurance 
that it is getting ahead. Broadly and in 
all branches—progress has been made. 


Agents, in taking the Central Life into 
their offices, can be assured that the 
company will co-operate with them in 
the same broad manner. Short sighted 
sacrifices to expediency have no place 
in its scheme of things. Every effort is 
bent toward helping agents in getting 
ahead in the same sound way in which 
the company itself has progressed. 


Ottawa, Illinois 
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Collins Farm Mortgages 
Are Backed by The 


aa 
seal 





Resources of an Empire— 


OME under the Caesars controlled no such empire as 
that which guaranteed the security of Collins Farm 
Mortgages. This rich domain consists of Oklahoma, Texas, 
Arkansas, Louisiana, Kansas, New Mexico and Colorado. 
And the F. B. Collins Investment Company operates only 
in the most carefully-selected sections of this wealthy 


district. 
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Back of every Collins Farm Mortgage is LAND. Oil wells : 
may be brought in, produce for a few months, and become 
“Thirty-eight years exhausted. Mines may pay for a time, then close down. 
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cent of principal or the. soil and its products will be in demand. 
interest to a single 


investor.”’ 
A carefully-made farm mortgage is positively the safest in- 
vestment offered by the world today, next to government 
bonds. That is why some of the largest and most pro- 
gressive insurance companies in the United States buy 
Collins Farm Mortgages. If you are interested in invest- 
ments, it will pay you to write us for further information. 


One of a series of advertisements 
addressed to the insurance men 
of the United States. 
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One F.B.Collins Investment Co.) | 


“Oklahoma City, Okla. - 
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Twenty-Sixth Year. No. 25 
SATA AGA NCTA ON 


NORTHWEST CONGRESS 
PLANS ARE DRAWN UP 


Program of Business and Enter- 
tainment Is Prepared by 


Committee 
J. L. SHUFF TO BE THERE 


Convention on June 29-30 to Have In- 
surance and Business Viewpoints 


on the Business 


ST. PAUL, MINN., June 20 All is 
in readiness for the Northwest Life 
Congress to be held at Christmas Lake, 


June 29-30, 
committee 


14 miles Minneapolis, 
according to members of the 


Irom 


on arrangements Radisson Inn has 
been leased for the two day s’ confer- 
ence, and a rate of $5 a day will pre- 
vail, American plan Chis includes the 
cost of the congress banquet The 


congress te l cut to $1.50 so 


reach o! all 


has been 


it within 


as to piace 
agents 

“Insurance Salesmanship” will be 
the principal subject of discussion at 
the Congress, according to the program 


as outlined and speakers tor 


Lopics 


the congress, which will have an attend 
ance of about 600 according to present 
indications, are as follows 


Shuff to Be There 


John L Shuff, Cincinnati, O., 
dent Nationa \ssocn 
derwriters 

“The Practitioner, the FE 
the Medical Director 


vice-president 


presi 
ation ol | Ile [ 1 
xaminer, and 
Henry Morr, 
Home Life. 


Salesman 


actuary 


Thing in 


and 


Bi gest 


“The g 
ship.” J. S. Knox, president Knox 
School of Salesmanship, Cleveland, O. 
“Why We Sell Income Insurance,” 


r. C. Dens secretary Central Life, 


Moine s 


Outside Viewpoints 


Man's View- 
nsurance Salesman,” 
New England 
Minneapolis 


Ordinary Business 
point ot the Lite | 
WW | Harris president 
Furniture & (¢ 

“An Opportunity for Life Underwrit- 
Make a Will,” 
Minneapolis 
Life Underwrit- 
Business Man’s Viewpoint,” 


Wells-Dic- 


“The 


irpet Lo 


ers, | rging Clhients to 
Henry Deutch, attorney 

“Do's and 
trom a 


E. A. Purd 


Don'ts tor 


vice-pre sident 
Crust Co., Minneapolis 
Policyholders’ Service 

Means 


Bowles. 


Policy holders as a 


Business,” W. D 


“Service 
of Increased 


to 


general agent Phoenix Mutual at Des 
Moines, la. 

“The Moral Hazard in Life Insur 
ance,” C. E. Purdy, attorney and mem- 


ber Minneapolis School Board 

“Some Things People Want to Know 
About Life Insurance,” J. S. Knox of 
Cleveland. 

‘Partnership Insurange,” | 
man, general agent Northwestern 
tual Life at Minneapolis 

“Courtesy and Ethics Between Life 
Underwriters,” Chester Schafer, general 
agent Provident Life & Trust at Du- 
luth 

Speakers at the 


Kaut 
Mu- 


annual banquet will 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, June 22, 1922 


NOTHSTINE RESIGNING 


W. W. JAEGER IS SUCCESSOR 


Made by 


General Sales Manager of Bankers 


Anncuncement of Change 


Life of Iowa 


E. W Nothstine has resigned as get 
eral sales manager for the Bankers Life 
[ Che 
Jaeger to 


found it 


lowa directors have named 


W. W 
Nothstine 


succeed him 


necessary to give 


much of his time to his personal bust 
ness and he desires to devote all of his 
energies to his personal activities 

bout a year He will continue in active 
service for the company in a general 


capacity, for such time as it may desire 
The Bat 
progress i 


during the vears of 


kers Life has made record 
business productiot 


Mr 


new 


management of the held torce 
laeger has been one of his st values 
lieutenants as regional sales inage 
ind is thoroughly familiar with the 
vork He will take up his new duties 
t once and will be located at the home 
office in about 60 days Both Mr 
Nothstine and Mr. Jaeger ar te 
members of the Bankers Life 
rorce 

As general sales manage Mr Jaeg 
will have entire charge of the sales force 
nd production under the general dire« 
tion of President George Kuhns \ 
heretofore an agen committe \\ 
iss po igel ( tracts l 
nances Che members of this cor 
mittee are Vice-President G. S. Nollen 
Chairman: General Sales Manager |ac 
ver 1 Actuary J. E. Flanigas 


John L.. Shuff, presid ) 
d Dr ( \ 
of Dunw 


mca 


National \ssociatio1 al 
Prosser ri ect oody Inet 


ute, Minneapolis 











Entertainment Plans 

The entertain comn tee oO 
congress, realizi t “all wo l 
no play nakes lac lull bo s pr 
vidi ous forms of entertait 
that wil ‘ rie 

Chursday enit the 1 night 
there will be a vaudeville entertainme 
Local Northwest Congress talent \ 
be the st ifs with « lite nsuf ince bur 
lesque sho \ th: t s rvoimne ) ‘ - 
mense 

Friday evening will see the annual 
ftanquet with a sample of th sine 
that has made the Radisson Inn tamous 
all over the United States 

Che fun of the congress will also i 


bathing, and all forms 


boating, 


of outdoor 


( lude 
and 


sports 


I 


How to Reach HResort 

[he program will open Thursday, 
June 29, at 9:30 a [fo reach Christ 
mas Lake from Minneapolis iny of 
the Twin City local agencies are ar 
ranging to take their agents out by 
autos Those going by trolley, will 
find cars in Minneapolis on Sixth street 
between Hennepin Avenue and First 


North It is a beautiful ride of 


Avenue 


about an hour through verdant coun 
trv to Christmas Lake station, where 
visitors will be directed to the commo 
dious quarters awaiting them at the 
Inn 


$3.00 per year, 15 Cents a Copy 





TEXAS “ADVISER” HELD | GROUP LIFE BUSINESS 


ALLEGED TWISTER ARRESTED 


Writing Without License Is Charge 


Against Man Taken Into Custody 
at Wichita Falls 
| he iz Xas I 


surance department has 


caused the arrest of Emmett A. Jon 
at Wichita Falls, charged with writing 
imsurance im t state without a | 





cense trom the dep: and lones 


nas been 
\ccording 


Scott of Ts 





ince ay 

ind he il leclares Jones will be the 
last loca agents at Wichita Fall 
the (y it Souther Life and others 
omplained to the Texas department 
the ethod ot operatio followed 
lone Che matter was discussed with 
the attorney eneral betore the district 
ttorney at Wichita Falls was asked to 


yrroceed All agreed that the law had 
Too) ‘lated in that Jones has no li 
t S¢ 1 the Texas department 


Company Makes Explanation 


One lite compan turnished photo 
tatic coptes of two police 


written \ 





ave solicited and 
lones, one for $30,000, The copies wet 
ished upon demand ot the lexa 
artim The company in which 
hev were writt« cle ed any intent to 
iolate the law It also advised the de 
rtment that lones ~ inder contract 
o tal the \ irillo territory begin 
ning ext September and that in the 
wantime he is to work 


under the get 
eral agent at Wichita Falls lt 
further stated that application for 


mes was or 


i com 


license tor ir the 


seeining neglect 


ne tor the license 
He Operated 


Monroe, local 
tional Lif at 


How 


\ letter from G, N 


the Interna 





cashed whet 


mtil it would 


Guaranty Life in Illinois 


Daugherty, secretary and ger 


I | 


eral manager of the Guaranty Life « 

Davenport, Ia., has announced that his 
company is now licensed in Illinois but 
has not yet selected its state manager 
Recently the company established an 


Illinois is the 


operate 


Oklahoma and 


seventh 


omce 
which 


state 
will 


State m 


IS HOLDING UP WELL 


Substantial Gains Shown fer Pres- 


ent Year in Spite of 


Business Depression 


HAS PROVEN ITS VALUE 


Employers Seek to Cut Down Expenses 
But Are Unwilling to Make Change 
in That Respect 


study of 


YORK, June 20 \ 


NEW 
fe insurance ret the past year 


shows that the group writing compantk 


pusines 


maimtained the volume of such 


tar better than was generally anticipated 


the depression that prevailed 


in view ot! 


in industrial circles, while the reports 
had thus far in 1922 all tell of a sub 
stantial gat im the olume attesting 
that group lite msurance has demon 
strated its great value as an cconomnK 
tactor ind that employers are more 
and more buying the protection 
Forced by the logic of events to reduce 
their overhead expenses in every pos 
sible direction by the slump in general 


industrial and mercan 
ts that had 
ck partments and lite 
their respective 
irked these for discontinu 
to 


nditions be 


business, mat 
tile establishm« 
maintained weltare 


previously 


insurance funds tor em 
ployes had m 
year go; planning 


ance a however 


revive them immediately c« 


Policies Prove Value 


W hile 
tion features 
ripped, mors 
many ol 


the 
conce rned 


the dea, s lar as recrea 


were was 


thorough analysis con 


vinced the employers of the 


unwisdom of cancelling their group in 
surancs pol ws Their worth had been 
demonstrated = tim ind = time again 
when ie return from them often proved 
te ¢ all that stood between the family 
of deceased employe and abject want 
and the contracts were maintained 
rorce t gi equently in but skeleton 
forn wing t itly reduced working 
torces 

As compensation insuran suppli 

( 1 t ind women myure 
r killed course of their employ 
ment, and is ranted only during the 
period of employment, the premium in 
come of the casualty companies writing 
this form of protection fell off greatly 
during the past vear as a result of cu 


tailed payrolls Group lite insurance, 
on the other hand the acceptance or 
which, unlike workmen's compensation 
insurance, is a wholly voluntary prof 
osition, maintained its position tairly 
well, and the ife underwriters § are 


naturally pleased in consequence 


About 6,000 Groups Covered 
It is estimated that not less than 6,000 
ndividual group life policies are now in 
force in the United States, coverages 


thereunder rat 


minimus num! 


ing from 50 persons (the 


acceptable under 


10,000 per policy, the 








~ 


last mentioned figure, which constitutes 
the largest individual contract, covering 
upon the employes of the Union Pacific 
Railway Company. The insurance under 
this policy is supplied by the Equitable 
Life of New York and amounts to $60,- 
000,000. The premium is paid wholly 
by the employing corporation 

Group msurance 
ingly popular with 
mercantile houses, 
banks, insurance companies, both stock 
and mutual, have also freely taken out 
the protection for their respe ctive staffs 
Although the conditions of the group 
policy as written by the different com- 
panies vary in some slight degree, many 
of the contract provisions are standard 
ized. Rates too are uniform, the non- 
participating companies writing at a 5 
percent lower figure than do the par- 
ticipating That the experience 
of both classes of offices with the busi- 
ness has been satisfactory is evidenced 
by the dividends paid by some of the 
participating companies. Upon certain 


is becoming increas 
manufacturing and 
whilk numerous 


othces. 


especially favorable groups the returns 
have reached 50 percent. This record, 
of course, is very exceptional, though 


the average dividend is most satisfac 
tory to the assured. 
No Material Change Planned 
With the great majority of the life 
companies group insurance is. written 
through the regular agency force, 
certain offices however employ special 


men to assist the local representative in 
rounding up and closing the risks. No 
changes im present contract forms or 
premium rates are contemplated by any 
of the big writing companies so far as 


could be learned, nor are any marked 
departures in the service granted pro- 
posed. 

From the figures appearing in the 
latest issue of the Unique Manual Di- 


gest the life companies of the country 





reporting their group business as a 
separate item had group insurance in 
force at the close of 1921 as here re- 
corded 

Aetna Life, Conn $318,085,180 
Atlantic Life, Va 89.000 
Beneficial Life, Utah. 630,850 
Capitol Life, Col.. aon 10,156,110 
Colonial, New Jersey.. : , 1,359,155 
Commonwealth, Ky 737,550 
Connecticut General, Conn 73,106,546 
Equitable, New York.. 

Eureka, Md f 
Franklin, Ill ; 167,000 
Gem City, Ohio ‘ 185,000 
Guardian, New York.. 

Home of America, Pa 

Lincoln National, Ind. 





Maryland Assurance, Md 
Metropolitan, N. Y ‘ 

State, Mo . : ini 
National, Minn 





73 
Missouri 38,783 
Northwestern 576,: 
Prudential, N 
Southeastern, S. C 
Southwestern, Texas 
Travelers, Conn 


Volunteer State, Tenn. 184,788 
West Coast Life, Cal 1,432,010 

The Massachusetts state banks are 
permitted to write group life insurance 
as well as ordinary business, but the 
amount of business they transact is very 


not to be mentioned in 
with that by the 
life companies through their well organ- 


ized agency staffs. 


small, and is 


compar son secured 


Princeton University Adopts Pensions 


Princeton University has set aside a 
fund of $1,000,000 from which pensions 
will be paid members of the faculty in 
the event of their retirement or benefits 
granted their widows in case of death. 
Voluntary retirement may be had at 
age and will be compulsory at 68. 
Every teacher retiring under the plan 
will receive an annual allowance of one- 
half his salary at the time of retirement, 
while in the event of death $5,000 will 
be granted the widow, children or other 
designated person. 


65 


Year’s Quota Already Reached 


J. R. Montgomery, supervisor of the 
Philadelphia agency of the Phoenix Mu- 
tual Life, announces that on June 10 
his agency reached its quota for the year 
ending Dec. 31. With more than six 
months yet to Mr. Montgomery has 
to believe that the agency will 
at least double it yearly quota 


zo, 
reason 
produc ce 








THE NATIONAL UNDERWRITER 


SAYS TIMES ARE GOOD|ALL STAR CONVENTION 


BOSTON SALES COURSE 


UNIVERSITY INSURANCE CLASS 


Instruction for Life Salesmen Arranged 
by Officials of Underwriters 


Association 
BOSTON, MASS., June 20.—A 
course in life insurance salesmanship 


and the elements of the life insurance 
business will be established in connec- 
tion with the college of business admin- 
istration of Boston University the 
coming fall as the result of the activi- 


ties and energy of the committee of 
education of the Boston Life Under- 
writers Association. 


Several institutions, notably Carnegie 
Tech at Pittsburgh, Denver University 
and New York University, have insti- 
tuted rather comprehensive courses in 
insurance, but the Boston underwriters 
felt that a course especially adapted to 
New England needs should be worked 
out in conjunction with a New England 
university. 


Includes 30 Lectures 


The course will comprise 30 lectures 
of approximately two hours each, con- 
tinuing from Oct. 15 until the middle 


of February. There will be two lectures 


each week, at 7 p. m. Monday and 4 
p. m. Thursday. The lectures will be 
given by members of the University 


faculty and specialists in insurance from 
the outside. In addition to the lecturers’ 
special assignments, time will be given 
to class discussion in charge of the uni 
versity director of the course. 

The work will be of university grade 
with regular credit toward a _ college 
degree, but a special certificate will be 
awarded to those who complete the re- 
quired work, including the final exam- 
ination. By special permission, univer- 


sity students approved by the educa- 
tional committee of the Boston Life 
Underwriters Association as showing 
aptitude for insurance work may be 


permitted to take the course. 

The series of lectures, as at present 
outlined, designed to give a some- 
what comprehensive rather than an in- 
tensive view of the problems of a life 
insurance agent. It is the intention of 
the university and the underwriters to 
develop later the various topics in the 
course into special courses so that in 
the end a comprehensive educational 
scheme will be undertaken that will be 
especially adapted to the needs of the 
insurance man, 

The topics to be included in the course 
next fall will be “Principles of Life In- 
surance,” “Functions of Life Insur- 
ance,” “Principles of Salesmanship, Es- 
pecially as Applied to Insurance,” “Spe- 
cial Lines of Life Insurance,” “Legal 
Aspects of Insurance,” and “Written 


1s 


and Spoken Language for the Insurance | 


Office and the Sales 

Dean Everett W. Lord and Assistant 
Dean Roy Davis handled the matter 
for the university, and the committee of 


Agent.” 


the Boston Life Underwriters Associa- 
tion interested included Karl A. Luther, 
Franklin W. Ganse, president of the 
Boston Association, Charles Jenney, 
George H. Doggett, H. N. Haven and 
W. E. Hewitt. 


Oklahoma Sales School Opened 


Seventy-five insurance salesmen 
Oklahoma enrolled for the first 
of the school of life insurance opened 
at the University of Oklahoma during 
the past week. The school will continue 


ot 


session 


in session concurrent with the regular 
summer school of the university. Mar- 
maduke Corbyn of Oklahoma City, 


president of the Life Underwriters As 
sociation of Oklahoma, was present and 
presided at the formal opening of the 





school. This is the only school of the 
kind in the west with exception of 
one in Denver, and believed to be the 


only one in the United States with free 
tuition 


SEES INCREASED BUSINESS|!UNIQUE SPE 


Byron V. Kanaley, Chicago Mortgage 
Banker, Declares Life Men Have Big 
Opportunity Before Them 


the recent meeting of the Chicago 
j Underwriters Association Byron 
V. Kanaley, well known mortgage 
banker of Chicago, told why present 
conditions are more favorable to the 
writing of an increased life business 
thar they have been ai any time 4ur- 
ing the past severa! ye He said 
that the recent survey made by the 
United States Department of Com- 
merce shows that there noticeable a 
picking’ up in all lines of business. In 
‘act, there is even a labor shortage in 
some industries, such as steel, automo- 
tive and housing lines. 


irs, 


1s 


Effect of Building Boom 
Mr. Kanaley said that too much im- 
portance cauot be placed upon the et- 
fect that the great building boom now 
weeping the country wiil have upon 
the sale of life insurance. He stated 
that recently gathered statistics show 


that ‘there are now 7,000 housing proj- 
ects now in the course of construction 
in Chicago. The city is in the midst of 
its greatest building boom. “What is 
happening in Chicago is happening on 


a larger or smatier scale all over the 
country,” Mr. Kanaley said. “Think 
what this means. There are _ being 
created in this city alone 7,000 new 
homes, That means 7,000 new home 
owners, and 7,000 new life insurance 


prospects. Who is a better subject for 
iife insurance than the man who has 
just purchased a home? As you know, 
yractically all homes are bought on the 
partial payment plan. A -man buys an 
$8,000 home, for instance, and puts 
down $1,000 or $2,000. He has an un- 
protected equity. If he should die, his 
widow would inherit only debts. This 
can easily pointed out to any man, 
and the strongest argument for lite 
insurance that you can get. 


be 


is 


Predicts Drop in Rents 


“Another effect of the big building 
boom is that rents are positively going 
to go down. The first appreciable cut 
in rents will be made on October 1, 
and there will be another cut May 1 
! am very positive that all during 1922 
and 1923 the opportunities for selling 
life insurance are going to be great. 
The building industry offers only 
example. I quote it because I am famil- 
iar with it, but a similar revival of busi- 
ness is undoubtedly to be found in all 
other lines.” 


one 


Record Policy for Chicago 

Chicago’s record life insurance policy 
‘s now being placed on the life of John 
D. Hertz, president of the Yellow Cab 
Manufacturing Company. While the 
policy has not issued and the de- 
tails are not worked out, it is probable 
that a total of $2,000,000 will be written 
on his life. Of this amount $1,500,000 is 
being taken by the Yellow Cab Com- 
pany for the benefit of the corporation 
and it is believed this will be written on 
the term plan. An additional $500,000 
is being taken out by Mr. Hertz himself 
under the same medical examination, 
this amount to be on the ordinary life 


been 


basis. Stumes & Loeb of Chicago are 
handling the details of placing these 
policies. 


George Washington Meeting 


The $100,000 club of the George 
Washineton Life meets at the home 
office in Charleston, W. Va., this week 


with Charles W. Scovel, associate gen- 
eral agent of the Northwestern Mutual 
Life at Pittsburgh, as the head liner on 
the program. 


June 22, 1922 


CIAL EDITION 
Mock Sales Congress, with “Addresses” 
by Nation’s Leaders to Be Given 


by Insurance Salesman 


The “Insurance Salesman = and Lift 
Insurance Independent,” issued by Tut 
NATIONAI UNDERWRITER, will shortly 


Issue a unique special edition which wil 


x devoted to a “mock convention” 
made up of the leading producers 

1921 of the various life companies, Th: 
methods of these leaders will be an 


alyzed and each will present a 500 word 
“address” on the plans which he has 
found most successful in his work. 
An All Star Aggregation 

It is of course impossible to bring to 
gether in an actual convention the 250 
leaders in production in 1921 of that 
|many companies but it is possible to 
bring their ideas together on paper, 
thus forming a unique symposium of 





the methods and experiences of success- 
ful men in the life business. The intro 
cuction to each speaker will be fur- 
nished by his company official or man 


ager who knows him best: so that his 

experience and methods will be han- 

dled from two angles, the company’s 
aries 


and his own. 


Some of the “Speakers” 
Such men as Rosen of the New York 


Life, Chris Anderson of Chicago of the 
Mutual Life of New York, Dr. Albright 


of the Northwestern, S. W. Sturm of 
the Mutual Benefit, Gross of the New 
York city agency of the Union Cen- 
tral, Parks of the Massachusetts Mu- 
tual, Bob Moore of the New England, 
Sweeney of the Equitable, Felix M. 
Locher of the Pacific Mutual, Scott of 
the Penn Mutual, ¢ H. Furr of the 
Provident, Newman of the Missouri 
State, Clark of the State Mutual, Pig- 
gott of the Travelers and many other 


“leaders of leaders” will be represented 
Che number will appear some time dur- 
ing the coming month. 


FEDERAL LIFE MEN TO MEET 


Principal Producers of Company to 
Hold Annual Convention at 
Toronto, Can. 
Arrangements have been made for 


the annual meeting of the Federal Life 


Club and the Inner Circle, the pro- 
ducers’ club of the Federal Life. The 
delegates will meet at Chicago, Aug. 19, 


for a one-day at the home office 
Saturday night they will leave in special 
Pullman cars for Niagara Falls and 
Sunday will be spent at the Falls. Sun- 
day night the two clubs will proceed 
to Toronto, arriving there in the even- 
ing. On Monday, 


will be held at the 


session 


business 
King Edward hotel, 
Toronto. Tuesday, Wednesday and 
Thursday are the days set for the 
annual meeting of the National Associa- 
tion of Life Underwriters and the Ca- 


sessions 


nadian Association of Life Under- 
writers, and the Federal Life delegates 
will attend the sessions of those con- 
ventions, leaving then for their homes. 


Omaha Loan Situation Good 


Hugh Barton. home office loan in- 
spector of the Prudential, who was in 
Omaha last week, told realtors there 
he found the loan situation better there 
than anvwhere clse Mr. Barton in- 
spected 600 loans held by the Prudential 
on Omaha city property “Il did not 
find a single loan,” he said, “that needed 
clesing out. I found only two or three 
where the property needed attention.” 

He stated that Omaha values were 
much lower than on similar property in 
Eastern cities of the same size, making 
Omaha loans especially desirable 


June 
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PACIFIC MUTUAL DATA 
ON TOTAL DISABILITY | 


Vice-President Baker Gives Some 
Interesting Figures on Com- 
pany’s Experience 


TUBERCULOSIS IS_ FIRST 


Insanity and Paralysis Next in Order 
of Importance —Average Age at 
Time of Disability Is 42 


June 20.— 


LOS ANGELES, (¢ 
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ds. While many prospects might 


spute the possibility of becoming 1n- 
or paralyzed, the cases of tubercu 
sic are so numerous as to preclude 


y denial of such danger and the con- 
sequent necessity of protection 


Che Pacific Mutual first placed 4 per- 


total disability benefit clause 


lanent in 
its policy contracts in 1904 Many of 
the claims allowed under the clauss 
since that time have become death 
laims. As to the average length of lif 


fter permanent total disability, a 
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PACIFIC MUTUAL CONVENTION 


General Agents in Session July 10-12 


and Big Tree Club July 12-14 in 
Chicago 
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Into Effect July 1 


Company Announces 


Policies 


CONTRACT MORE LIBERAL 


Surrender Charge Reduced in Early 


Years and Eliminated for Fourth 


and Subsequent Years 


(hange in Surrender Values 


Settlement Options Revised 


Conversion of Annual lostaliments. 
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New England Mutual Life 
Insurance Company 


Boston, Massachusetts 


. $82,072,020 
48,641,846 
609,415,082 


New Insurance Paid-for, 1921. . 
Gain in Insurance-in-Force .. . 
Total Insurance-in-Force ... . 





New England Agents Write Persistent Business 











17,651 CLAIMS PAID IN 1921 


Most of the 17,651 claimants to whom we paid indemnity of $1,107,- 
718.38 for loss of time from injuries or illness are still adding regularly to 
their life insurance. These drafts are delivered by our own salesman ready 
to avail himself of a cordial introduction to the claimant's friends, or to 
provide the claimant himself with the additional life protection he intends 
to take sometime. 


_ We can use more good men to help deliver the 20,(00 claim drafts we 
will issue during 1922. If you want to make MORE MONEY a letter with 
satisfactory references will bring you full particulars. 


BUSINESS MEN’S ASSURANCE COMPANY 


W. T. GRANT, President KANSAS CITY, MISSOURI 








To the Man Who Is Willing—and WILL 


We are prepared to offer unusual opportunities for 
money-making NOW and creating a competence for 
the FUTURE 


For Contracts and Territory, Address 


H. M. HARGROVE - 


Beaumont, Texas 


President 











Rates per $1000.00, age thirty, includes Double Indemnity for accidental death from any cause 
and a premium waiver with $10.00 monthly income disability. 


Ordinary Life............ $21.02 Endowment Age 50...... $44.82 
20 Payment Life......... 31.12 Endowment Age 55....... 33.15 
20 Year Endowment...... 44.82 Endowment Age 60...... 29.52 
Coupon Bond............ 35.71 Eniowment Age 65....... 25.78 
Endowment Age 85....... 22.37 Endowment Age 70....... 20.42 


District Manager wanted for Cincinnati and surrounding territory. 


THE GEM CITY LIFE INS. CO., Dayton, Ohio 














Southland Life Insurance Co. 


DALLAS, TEXAS 


The Progressive Company of the South 
HARRY L. SEAY, President 





Philadelphia Life Insurance Company 


If you live in Illinois and if you desire to establish 
a Local General Agency in your city, 
ADDRESS 
Michael Montague, State Agent 


1416 Mallers Building 
Chicago, Ill. 


Manager of Agencies or 
111 No. Broad Street 


Philadelphia, Pa. 














CONSERVATION OF BUSINESS 
We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. 7 
Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 
THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 














-thus writes a 


,""Easy to read, easy to digest, easy to remember, easy to put at work making dollars for me” 
$1.00. The 


buyer of “Easy Lessons in Life Insurance,"" a text and review book with quiz supplement. 


National Underwriter Company, 1362 Insurance Exchange. Chicago 
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from its date of issue if the insured be 
then living: Otherwise, after two years 
from its date of issue.” 


Letter to Agents 


advices to the North- 


Mutual 


The revised forms differ from the 


In its 
western 


agents 
says: 


pres- 


ent forms chiefly in the following par- 
ticulars: 
| The size of the revised form is more 
convenient and the appearance is more 
attractive. 

The policy is incontestable if the in- 
sured lives for one year from its issue. 
If the insured dies during the first year 


the company’s right to contest terminates 
two years from the issue of the policy. 
The dividend clause outlines clearly the 
way the company determines dividends. 
The new clause will be more readily 
understood by policyholders. 
The beneficiary clause, now on an inside 


page, states the interest of a contingent 
beneficiary. Formerly che interest of a 
contingent beneficiary was defined only 
on the option settlement page. 

The surrender and non-forfeiture pro- 
visions in the new policy are effective 


after payment of premiums for two full 
years as heretofore but the surrender 
charge is reduced to $10 per $1000 for 
the 2nd policy year and $5 the 3rd year. 
For the 4th and subsequent years the 
values of the full American Experience 
3 percent values. The reduced scale of sur- 
render charges has been made retroactive 
to policies in full force July 1, 1922, ana 
entitled to cash, loan, term extension and 
paid-up values 


Change in Options 


Options “A, B and C” are available for 
a natural person taking benefit in his or 
her own right. Option “B” is available 
also for a corporation. 

The income under Option “A,” 
the proceeds are left with the 
at interest, is payable monthly with the 
first payment at the end of one month; 
$2.47 per month payable in advance at 
the end of each intervening month is the 


where 
company 


mathematical equivalent of $30 interest 
payable at the end of the year. 

Under Options “B and C” the first 
monthly payment is immediate. Under 


immediate installment of 
$65.25 is equivalent to $5.51 per month 
for 12 months, first payment immediate. 
Insurance of $1,815 is sufficient to pro- 
duce a guaranteed monthly income of $10 
a month for 240 months, first payment 
immediate. 

Under Option “C" the continuous in- 
come will vary according to whether the 
beneficiary is a male or female. The 
popularity of Option “C” will be in- 
creased by the new tables. 

The privileges of the options of settle- 
ment as appearing in the revised forms 
have been extended to all policies of prior 
issue as to any installment payments due 
thereunder on or after July 1, 1922 

Dividends under the options of settle- 
ment will be declared at the end of the 
first year and paid with the regular in- 
stallments, 

Within the first five years the new term 
policy is convertible to permanent insur- 
ance without medical examination 
Within the first year the new policy must 
be issued as of the date of the term pol- 


Option “B” an 


icy. During the fourth and fifth years 
the new policy must be issued as of the 
date of conversion During the second 
and third years the conversion may be 


made either as of original date or as of 
attained age. Conversion may be made 
without the consent of any beneficiary 

In event of attained age conversion 


there will be an additional credit of a 
due share in the term dividend for the 
| curr nt year. The allowance of such 
dividend credit has been made retroac- 
tive to annual dividend term policies 
hereafter converted, The rate book has 
been revised in a form more convenient 





tor solicitation 


Woman’s Department Sets Record 


May was a record month with the 
woman’s department of the home office 
agency of the Pacific Mutual Life. The 
mark set for accomplishment was $500, 
000 of written business and they went 
over the top by a small margin. Con- 
sidering the number of active producers 
in the department, this is'a remarkable 


achievement. The agent writing the 
largest volume was Mrs. Georgia Mce- 
Kay. whose total for the month was 
| $90,000. Under the management oi 
Mrs. Cora B. Fithian, this department 
has become a substantial factor in the 


constantly increasing production of the 
agency. 





home office 
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MORE TROUBLE AHEAD 


NEW MISSISSIPPI TAX LEVIED 


Demand Made on Insurance Companies 
of All Classes for Yazoo-Mis- 


sissippi Levee Board 


JACKSON, MISS., June 20—With 
the suits against the life and casualty 
companies only recently dismissed, and 
everyone, except the fire companies, 
happy, some 100 companies, life, fire and 
casualty, were astonished a few days 
ago, upon receipt of a billet from the 
Mississippi revenue office, signed by 
C. D. Ross, deputy collector, asking for 
payment of $200 Yazoo-Mississippi 
Levee district taxes, with a penalty o0f 
16 percent added. 

Several years ago there was a law in 
Mississippi taxing life insurance com- 
panies which operated in the levee dis- 
trict. This was repealed, but it has 
now come to light that during the las: 
weeks of the recently adjourned session 
of the legislature, when the fire rat 
Lill was absorbing the interest of every 
one, the old law was re-enacted, includ- 


ing fire and miscellaneous companies 
The tax was fixed at $200 per annum, 
and was made payable on or before 
April 1. Of course, the Yazoo-Missis- 


sipple Levee Board, to which the tax is 
payable, did not take the trouble to 
notify the companies, and only those 
which had private information about the 
passage of the law tendered payment! 
thereby escaping the 10 percent penalty 


provided for failure to remit the tax 
when due. 
It was learned in Jackson that th: 


Mississippi Fire and the Lamar Life are 
among the companies which have paid. 
Both companies sent letters with their 
checks, advising the Levee Board that 
payment was made “under protest.” 
Vice-President and General Manager C 
W. Welty of the Lamar Life stated that 
the wording of the law is very confus- 
ing, and for this reason he has tendered 
his company’s check under protest, in 
order that he might recover, if the law 
should be repealed, or found defective, 
later on. Other companies which make 
payment now will likely follow the sam« 
course. As far as could be learned. 
none of the companies has signified in- 
tention of resisting payment, though it 
is quite likely that a contest will ulti- 
mately be waged in the courts. 

A state officer unofficially expressed 
the opinion that a company licensed im 
Mississippi might escape payment of 
the tax if it did not operate in any of 
the counties which are embraced in the 
Yazoo-Mississippi levee district. These 
counties are Tunica, Quitman, Coahoma, 
Sunflower. Tallahatchie, Leflore, Yazoo, 
Holmes, DeSota and HumpSreys. As 
they lie in the best and wealthiest sec 
tion of Mississippi, it is quite likely that 
all of the companies have been doing 
husiness in at least one or more ot 
them. 


Woodbury 


John H. Russell, associate managet 
of the home office agency of the Pacific 
Mutual Life, gave a luuncheon to the 
members of the agency last week to giv: 
the agents an opportunity to meet and 
welcome Frank R. Woodbury, formerly 


Luncheon to Welcome 


in charge of the company’s New Yor! 
agency ~ the accident department 
from which position he was recently 


advanced to the junior vice-president 


and assistant superintendent of agen- 


cies. Following Mr. Woodbury’s re- 
sponse to the address of welcome, mm 
teresting talks were made by various 


members of the agency, including 
Messrs. Waltrip and Pierce, presidents 
of the National and American leagues 


agency 
upon 


respectively, in the “home office 
baseball who impressed 
their teams the necessity of making the 
greatest number of runs in 
order to win the pennant. 


. ” 
scries, 


possible 
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you CANT LOSE KF YousaurY “NW J. B POLICY 


Lite Insurance Men— 


A Contract with Our Company 
will insure you a prosperous year 


BEST COMMISSIONS—BEST POLICIES—WRITE US 


ESERVE LOAN LIFE 


INSURANCE COMPANY 
f—_—sxINDIANAPOLIS, INDIANA. Lae 
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in debtor-creditor insurance to corpora- | MANY CLAIMS FOUND 


tions, as was hoped, the ruling of the 


EXPLAINS REVENUE DEPARTMENT RULE | setlotter Gxprived even pastaeretina ane _— | RE 


individuals of that benefit. All state- 
ments heretofore made, notwithstanding |CASES FROM GROUP POLICIES 


they were made in good faith and in 
T iat: Penn Mutual explains very ) Surance policy covering the life of any | entire conformity to the published rul- 


June 


| 


fully and clearly the recent ruling officer or employee, or of any person | ings and regulations of the Internal 
; financially interested in any trade or | Revenue Department, should be recalled, 


' 
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Insurance Men Find Number of People | 

of the Internal Revenue Depart- 
| 

' 
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BANKERS LIFE INSURANCE COMPANY || .: 


OF NEBRASKA = 
Home Office: Lincoln, Nebraska ora 


Assets . . . . . . $20,900,000.00 y « 





AXTELL, NEBRASKA, March 24, 1922 TWENTY PAYMENT LIFE POLICY vale 
Bankers Life Insurance Company, Matured tr] the of 


rere ee OLD LINE BANKERS LIFE INSURANCE an 
GENTLEMEN: Twenty years ago today you issued policy No. 9550 to me for $1,000.00 COMPANY : rl 





on which I made a deposit of $31.85 annually. You have protected my family all these years Huct 
for the face of the policy and today your General agent, Mr. J. J. Boasen, is handing me your of Lincoln, Nebraska A. : 
check for $350.32 which is the accumulated surplus, and my $1,000.00 policy is paid up for | oes 
the rest of my life. I also draw a cash dividend on this paid up policy annually for the Name of insured ................ C. E. Gummerson Jame 


balance of my life and at death the $1,000.00 will be paid to my beneficiary. 


aes eee ie, eae Axtell, Nebr. 
i ( 

and I gladly recommend your Company as being one of the best I know of for good Amount of policy SET eRe Ey Se sere st tates $1,000.00 

dividends and fair treatment. ee I UE ig vic sie civdcrccecncces A 


I consider this an excellent proposition to combine savings, protection and investment, 


n 
w 
~] 
s 

- 


Wishing your Company continued success, I am, clas 


Very truly your SETTLEMENT Pi 


Cc. E. GUMMERSON. Total cash paid Mr. Gummerson.......... $ 350.32 Thi 
And a Paid Up Participating Policy for... 1,000.00 the 





If interested in an agency or policy contract write Home Office, Lincoln, Nebr. 
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REAL “REVIVAL” IS SEEN 


MORE BUSINESS INSURANCE 


Agents Say That Various Enterprises 


are Now in Better Shape to Pur- 
chase Protection 


NEW YORK, June 20.—Home offices 
of life insurance companies in this city 
declare that there is a noticeable revival 
in business and corporation insurance 
in many sections and chiefly in the 
larger cities. The action of Congress in 
declaring the proceeds of life insurance 
reverting to a business is not taxable 
income, lifted the pressure to a con- 
siderable extent. A far more important 
factor, however, is the better feeling in 


the business world. The business de- 
pression affected business life insurance 
materially. This was due very largely 


to the uncertainty in business circles 
Men managing large affairs could not 


foresee the outcome. Hence, they hesi- 
tated very much to increase any item of 
outlay. They were playing safe. Life 


agents who are specializing on business 
insurance say that now ts excellent time 
to solicit this class. Many agents have 
overlooked the possibilities of getting 
policies from smaller business enter- 
prises 

One agency superintendent said that 
he had advised his men to make a very 
careful survey of their several com- 
munitics and list up the best prospects 
for business and corporation insurance. 
Chere are many partnerships where one 


man especially is most valuable In 
many of these cases all the partners are 
insured. This is done to take care of 


1 partner’s interest in case of death 


NEW YORK LIFE MAY RECORD 


Business Has Had a Rebound Which 
Caused a $5,000,000 Increase in 
New Business Last Month 


lo show that business is gaining 
ground many companies reported May 
as a better month than May 1921. The 
New York Life surpassed May, 1921, in 
new business by $5,000,000 Che com- 
pany states it was the first month to 
show an impressive gain over the cor- 
responding month of last year. Vice 
President Buckner says that it corrob- 
orates in his mind the evidences of a 


business revival that are being noted 


y careful observers in other lines. An 
cutstanding example, perhaps the most 
significant development in the last 


ironth, says Vice-President Buckner, is 
the recent report that mail order sales 
tor May ran better than any month for 
nearly two years. Mail order sales ar¢ 
sually regarded as a general forecast 
business in other lines This is the 
third month in which steady gains have 
een shown by mail order houses 
The New York Life agents are pro 
lucing business in June in honor of it 
eing the anniversary month of Presi- 
lent Darwin P. Kingsley. Mr. Kingsley 
came president of the New York Life 
ne 17, 15 years ago 


Class Takes Policy for College 


\ 20-year endowment insurance policy 

s presented by the diamond jubilee 
lass of Otterbein College, Westerville. 
().. to the college last week in connec- 
yn with the commencement exercises 
he gift was made in connection with 
movement to raise a fund of 

» 000,000 for widening the college’s ac 
Che policy. which is for $5,000, was 
taken in the Prudential. Each member 
f the class will pay about $5 a year 
toward the premium The policy will 


ve issued on the life of one of the mem- 
| bers although it may be changed so 
} 
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; ; 
that it may be divided among a number | 


f the members. 





Keeping the Stride 


We know that business is booming. 





Better times are here for the farmer, the 


manufacturer and the merchant. 


We are certain of it because the production 
which The Lincoln Life organization kept grow- 
ing by the most earnest kind of co-operation 
through the past year is now going forward by 


leaps and bounds. 


Our new production records are indicators that 
the way is smoother for.the efficient Lincoln 
Life organization. Lincoln Life salesmen who 
have have kept fit through days when the road 


was rough are just naturally speeding up now. 


You are sure that you are backed by the spir- 
ited good will which keeps your selling power 


at its best when you 


(Cink uP (Jytw te (LINCOLN) 


The Lincoln National Life 
Insurance Company 


“Its Name Indicates Its Character” 


Lincoln Life Building Fort Wayne Ind. 
Now More Than $210,000,000 in Force 
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LIFE INSURANCE EDITION = alee J 
Published every Thursday by THE NATIONAL UNDERWRITER COMPANY, Chicago, At the annual commencement of | office within the next two weeks. In 
Gannett oe York. yo . hades Tg ag: Le ay OHN. F. } Knox College of Galesburg, IIL, the | length of service Mrs. Berkeley is on: 
GEMwu cretary an eneral Manager; ORA ge } > : f . f laws was , p . . . . .) 
PAUL. Vice-Presidents; WILLIAM A. SCANLON, Southwestern Manager; FRAN — My Gegree of Gorter of laws was] of the oldest employes of the Russell 
BLAND, GEORGE C. ROEDING and O. E. SCHWARTZ, Associate Managers. onferred upon James J. Parks, secre- | agency, having been cashier for about 
C. M. CARTWRIGHT, Managing Editor on of the Missouri State Life Com- | 15 years prior to January 1 of this year, 
HOWARD J. BURRIDGE, Associate Editor pany. when she was advanced to her preset 
FRANK A. POST, Associate Editor It was the 50th anniversary of the | position 
| orn ¢ ; darks _ 4 | 
PUBLICATION OFFICE, Insurance Exchange, CHICAGO graduation of Mr. Parks from — 
CINCINNATI OFFICE, 420 E. Fourth St., Telephone Main 5192, RALPH E. RICHMAN, Manager College, having previously received the S. C. Woodard, general agent of the 
E. R. SMITH, Statistician; ABNER THORP, JR., Director Life Insurance Service Dept. i} | degrees of A. B. and A. M. ; ' National Life of Vermont in Chicago, 
2 j Mr. Parks as Sse . ror “ s hee . a my 
NEW YORK OFFICE, 75 Fulton St., New York; Telephone Beekman 5655 i. ang I — . " ca for 7 who has been at the government he 
GEORGE A. WATSON, Eastern Vice-President York »N ans in le m = oO i ew | pital, 4659 Drexel boulevard, Chicago, 
ork, lormerly president of the college. | for a month or so, is still there and wil! 
Subscription Price, $3.00 a year; in Canada, $4.00 a year. Single copies 15 cents Dr. Met onaughy, the president, in pre- | not be able to return to his work for 
In combination with the National Underwriter (Fire and Casualty) $5.50 a year; Canada $7.50 senting the degree said: “The college | three or four weeks. Mr. Woodard is 
records es weg a 20 | afflicted with duodenal ulcer. He sui- 
years ago today our looks behe it. | fered a hemorrhage. Mr. Woodard was 
? : Your home city, St. Louis, is reiying on | ¢ : i red _% ‘ 
Arthur Hunter s Generous Service aoe for aca f Aes vearfs Ot pr ere going in good shay He hen. “ found “. 
: eee’ gwase : necessary to go to the hospttal tor treat 
_ : _| leadership You have rendered note- oa 
ARTHUR Hunter, chief actuary of the other company. it really has a wealth of worthy service to the Presbyterian ment 
New York Lire, has proved himself a material. lhe company has not sought church, locally — a: —— —- Insurance Superintendent Thomas J. 
particularly useful man in the life in- to keep this experience within its own | @ age gf Seter CONeES ' ov ws Houston of Illinois was elected imperial 
e . e , » s z serves . 4 > 
surance fraternity. He is considerably conitines. - age Ally ye — “ rs ch oo er By captain of the guard at the recent Shrin 
t e city, e« ege, 2 1 ° »' = oe + Cc. aes cc 
more than an actuary. Mr. Hunter has Mr. Htnter in his recent appearance | virtue of the authority vested in me by a gee nom , coke peg ty ie 
the human vision and he sympathetically before the Amexic\n Institute or Actu-| the board of trustees, and at their di- | poanas “Sunn him” Met andless of 
applies it in his work. He does not re- AkiES at its Chicago meeting gave some wicnomed I acne g poe — — bem Honolulu was chosen imperial poten- 
: : P . 1onorary aee»ree OF Gocro Oo a S, « . - T 
2 eee iti . . . s ie . rar} 2 at Si *rancisco. > Ts 
gard the New York Lr as an isolated sound and _ wholesome advice to the! suk vou to all the privileges, honors op at . . sis membe r 
institution that is selfishly nailing down younger and smaller companies on the and dignities which here and elsewhere | ? the imperial divan, theretore, accom- 
panied him to Honolulu and will be his 


its experience and keeping it hidden from 


every one else. He feels that what the 
New York Lire is doing represents a 
beneficent work for mankind. As it has 


worked out plans that are successful and 
that contribute to welfare. Mr. 
HUNTER adopted by 


human 


believes if they are 


other companies more benefit will come 
to the world. 
He has appeared before many life in- 


surance bodies and he has freely given of 


his knowledge. He has written much and 


it has been read with great interest and 
proht. 
Mr. Hunter personifies in a sense the 


mission of life insurance. Life insurance 


is for all mankind. It places its protect- 
ing wing over the people far and wide. 
The more it can bring unto them the 
better. 


The New York Lire has been particu- 
in extending the gospel 
lines. To- 
substandard busi- 
than that of 
delved 


larly fortunate 
of life 
day its 


insurance along many 


experience on 


more valuable any 
the 


done 


ness is 


other company. It has into 


question more profoundly. It has 
experimenting. It has a larger and 


to draw upon than any 


more 


wider experience 


Many Are Called; 


licensed life insurance 
Out of this 
1,000 that are 


Even 


THERE are 2,400 


agents in Chicago. number 


there are probably seriously 
some ot 
full time men. The Cui- 


\SSOCIATION has 


engaged in the business. 
may not be 


UNDERWRITERS 


these 
caco Lire 
It is one 
the 
Day has stimu- 


a membership now of about 600, 
of the 
city. 
lated 
hrought to it a number of men who 
affiliated the 


largest trade organizations in 
President Darny A, 
interest in the organization and has 
wert 
never with organization he- 
fore 

work that Mr. 
probably about half of th 
life 
that should be interested 
this kind are 
Probably the 


cities. Mr. 


Yet even with the great 


Day has done, 


men who are soliciting insurance in 


the city edu- 


cational work indifferent 
to it 


ether 


same ratio exists in 


Day has brought into 
play many ingenious plans to elicit attend 
ance at the meetings and to attract men 
to the 


ink 


has used printers’ 


had 


organization. He 


very freely He has popular 


subject ef writing substandard insurance. 
Never before has there been so much in- 
The 


presents 


terest in this absorbing question. 


writing of underaverage lives 
some problems that are serious and com- 
life company 
equipment and 
deubt 
that it is in a position to take care of this 
the 


plicated. In our opinion a 


should first study its own 


resources and ascertain beyond a 


business satisfactorily and render 
service required. 

As Mr. Hunter pointed out it is im- 
possible to give a formula that will fit all 
The writing of 


business has certain general lines to fol- 


companies. substandard 


low, but after all the company itself must 
practices to its in- 
Many com- 
panies are entering this field. It 


fit the principles and 


dividual machinery. new 


means 
insurance 


an enlargement of protection 


and service. It is one of the biggest 
movements in life insurance. Mr. Hun- 
TER has always proved the sincere and 


The business of life in- 


surance is under great obligations to him 


safe counsellor. 


for the vast service he has rendered to it. 
What he says about the writing of sub- 
standard business will attract wide atten- 
tion. 


Few Are Chosen 


luncheons and fine speakers. He has spent 
hundreds of dollars of his own money to 
defray expenses. It all goes to show that, 
regardless of the great efforts that may 
forth, there 
who 


men in the 
the 
educational work and do not 


be put will be 


profession do not realize im- 


portance of 
what it means to come in con- 


the 


appreciate 
tact 
business. 


with other men in same line of 


new life insurance agent 


first 
his 


Many a 
thinks he 


vear’s 


can easily make his 
business 
but 


who 


pay, by writing 


friends, time has proved that the 


salesman depends too much on 


friendship to keep his will 


fall 


up 
the 


quota, 


soon behind in procession, 


insur 
better 


life 
has 


Boldness in presenting a 


ance argument frequently 


results than a too tactful presentation of 


the subject 


pertain to that degree.’ 


Mr. Parks was also one of the speak 
ers at the annual alumni dinner. 

Mr. Parks has been an elder in the 
First Presbyterian Church, St. Louis, 
for 20 years: superintendent of the 
Sunday School of the same church for 


assembly's 

work: 
college 
Presby- 


Mo. 


member of the 
committee on men’s 
the Westminister 
and trustee of the 
Farmington, 
Dr. Lee K. Frankel, third vice-preesi- 
dent of the Metropolitan Life, sai 
June 20 as head of the special commis- 
sion appointed by the American Jewish 
Relief Committee to investigate Euro 
pean conditions as relating to the funds 
previously sent and now in the hands 
of that committce. The Metropolitan 
Life has extended Dr. Frankel a leave 
of absence until about Sept. 1, at which 
time the commission returns to this 
country. 
Having raised 


15 years; a 
permanent 
trustee of 
Fulton, Mo., 
terian Orphanage, 


over $17,000,000 for re 


lief in central and eastern Europe and 
Russia, the committee determined to 
send this commission to Europe co 
study at first hand how far the $50,000,- 


000 hitherto raised have relieved the | 
situation, and to determine what the 
plans and methods shall be for the im- | 
mediate future. 

Dr. Frankel is a nationally known 
social worker, having organized the wel- 
fare work of the Uniied States postoftice | 
department during the past year at the | 
Generai 


request of former Postmaster 
Hays. 

President John L. Shuff of The Na- 
tional Association was recently pre- | 


sented with a beautiful silver loving cup | 
by the general agents of The Old Line 
Life Insurance Company. The cup is 
about fourteen inches high and has en- 
graved on it the following: “From the 
general agents of the Old Line Life In- 
surance Company of America, Mil- 
waukee, to John L. Shuff, in recognition | 

| 








sailed on |} 


guests there for some time. Mr. Hous- 
ton will not return to his office until 
July 8. 


alifornia 


The Arthur J. Hill Agency, ¢ 


representatives for the State Life of 
Indiana, stepped into the $1,000,000-a- 
month class in May by submitting to 


the company’s home office at Indianapo 
lis over $1,074,000. The applications 
averaged almost $5,000 each. May was 
the field force as “Hill 
compliment to Manager 
May 20 The Cali- 
June 1, was mort 
its record for 
1921. 


observed by 
Month” in 
Hill’s birthday, 
fornia agency, as at 
than 50 percent ahead of 
the first five months of 


Wm. H. Carter, agency 
Nashville, Tenn., for the Bankers - 
ot Des Moines, has recently invented 
rew word which he used in de poe 
me of the prime requisites of success 
in the life insurance The word 
s “stickabilitv” and on the 
iob all the time. 


manager at 


business. 
means stay 


during “President’s 
Ohio National Life re- 
$1,900,000 examined 
made a_ special 


The contest 
Month” in the 
sulted in about 
business The agents 


effort as President Bettinger has for 
some time been seriously ill at his 
home. His splendid spirit has permeated 
the entire agency force. 

Franklin Webster of New York, edi- 
tor of the “Insurance Press,” is at the 
Memorial Hospital, Orange, N. J... re 
covering from an operation for appen 


dicitis. The latest reports state that Mr 
Webster is recuperating in good shapx 


President C. W. Brandon of the Co 
lumbus Mutual Life has been making a 
tour among his agencies in Michigan 
and landed Saturday in Chicago. He 
had conferences with his own men and 
prospective agents in some of the cities. 


The Columbus Mutual is going strong 
these days and a fine class of business is 
being written 


of his great work in life insurance for — 
mankind. May 16, 1922.” | G. W. Van Fleet, Minnesota state 

This gift was inspired by an address | agent for the Central Life of Illinois, 
which Mr. Shuff gave at the Milwaukee | has been appointed by Governor Preu- 
Sales Congress and was given in recog- | « i Minnesota as commissioner to repre 
nition of the service which Mr. Shuff|sent the state of Minnesota at th 
has rendered through the institution of | world’s fair in Rio de Janeiro. Mr. Vat 
life insurance, while president of the Fleet will leave for South America early 
National Association. in September and will be gone four 

months. 

Mrs. Nellie M. Berkeley, secretary of _ 
the home office agency of the Pacific William H. Hunt, president of the 
Mutual Life, is a patient at the Metho-| Cleveland Life, last week had a brush 
dist hospital in Los Angeles, having un- | with a hold-up trio on his Terrace Lak« 
dergone a sinus operation last Thurs-| estate, near Independence, O. Mr 
day. Reports received shortly after the | Hunt was carrying the payroll for a 
operation were to the ffect that she had | large force of laborers hired for im- 
stood the shock well and would prob- | provement work on the estate and the 
ably be able to resume her duties at the | trio, believing him on the estate, sur 


— 





XUM 





UM 


_— a 





rounded the entire force and began a 
search Mr. Hunt, however, had been 
warned by his wife of the presence of 
the three strangers and thus had been 
following them. They were startled in 
their search and disappeased without 
the desired booty. 

A. D. Hillyar, a special agent in the 


\ 


\. Rushton Allen general agency of the 
l'rovident Life & Trust in Cleve 
surprised his friends a few ago 
packing up his trunk and announcing a 


land 


days by 


LIFE 


Ind., has been president of the Rotary [ 
Club of Crawfordsville for the past year. | 
He holds the classification of life in 
surance in the club. Edwin M. Brown 
president of the Central States Life, is 
also a Rotarian. Mr. Peterson and Mr 
Brown were both charter memb f 
the club, which was organized it 
ary, 1920. Mr. Pet served the clul 
as secretary trom tts organization until 
May, 1921, when he was elected presi 
dent. The Rotary Club in 

ville is a “live wire” « 


erson 





Crawtords 


ir ganization 





three months’ vacation in Europe — 
After making a side trip to Boston, he Miss Mary Evans, office manager fo 
expects to sail from New York June | Darst & Morgan of Charleston, W. Va 
24 It is understood that Mr. Hillyar | state managers of the Shenandoah Life 
plans to visit England, France and | is establishing a fine record for effi- 
Switzerland, returning to Cleveland | ciency in appointing and managing 
some tinie in September. igents. She was formerly assistant it 
; — the West Virginia insurance depart 
Clifford V. Peterson, secretary of the | ment. Miss Evans is related throug! 
Central States Life of Crawfordsville. | her Langhorne ancestry to Lady Astor 
cc ~ — 





LIFE AGENCY CHANGES 








F. E. MOORE TEXAS MANAGER 


Brother of National Reserve Life’s 
President Will Direct Company’s 
Operations in that State 


Fred E. Moore has been appointed 
lexas manager of the National Reserve 
life of Topeka, Kan., which just 
entered that state. He will have head- 
auarters at Fort Worth, with offices in 


has 


the Fort Worth National Bank Build- 
ng Mr. Moore has been with the 
Fort Worth Life for the past three 


vears and has been in the life insurance 
at Forth Worth for nine 


uSINess 


years. 


He is a brother of George Godfrey 
Moore, president of the National Re- 
serve, who was in Texas last week in 
company with William Horley, vice- 


president of the company, making final 
errangements for the opening of active 
cperations in that state. 


The Fort Worth office will be oper- 
ated as a branch office. It is understood 
that the company is planning to make 


extensive investment in Texas property 
n the near future. 


Solomon Cabot 


Solomon Cabot has been 
general agent for the Cleveland I 
Dstroit, Mich., with offices at 1302 
National Bank Bldg. He has been 
active in life insurance since 1905. He 
represented the New York Life wt 
Warsaw, Poland, for a number of 
ind has had connect‘ons with some of 
the large insurance offices in Russia and 
Poland, including the Salamandra. As 


ife at 


general agent for the Prussian Insur- 
ance Company, Mr. Cabot organized in 
Poland and Lithuania an association of 
ife underwriters and acted as its first 


pres‘dent 


Wilford Brimley and E. M. Crandall 


Che partnership existing between 
Wilford Brimley and Earl M. Crandal! 
of Salt Lake City has been terminated. 
Che 


the National Life, 


held jointly, while the latter has taken 
general agency contract with the 
lincoln National Life. Mr. Crandall 


will remain in the Kearns building and 


Mr. Brimley will be located in the 
Iudge building. The former, in addi- 
tion to his life insurance activities, 1s 


prominent as an accident and health 


man 


Robert T. Shipley 


Robert T. Shipley has been appointed 
general agent of the Penn Mutual Life 
t Billings Mont.., covering several 
ounties, His headquarters are in the 


Securities Building. 





Hugh W. Wilson 

Hugh W. Wilson 

general agent of the Penn 

Columbia, S. C., to succeed 
Lamb 


appointed 
Mutual at 


lames 3S 


has been 


appotmnte d ! 


former becomes general agent for | 
a position heretofore | 


RUSSUM GOES TO MANHATTAN 
Travelers Agent and Former News- 
paper Man Becomes Chicago Gen- 
eral Agent of New Yorker 


Victor E. Rt 
best known 
Chicago has 
general agent of the 
Superintendent of Agents 


issum, who is one of the 
agents otf the , 
uMpointed 

Manhattan I 
Kohler 


peen 


been in Chicago for some days arrang 
ing for a general agent Mr. Russum 
has a wide acquaintance among insur 
ance men in the c'ty and has built up a 
comfortable personal business Before 
going with the Travelers he was asso- 
ciate editor of THE Nationa UNDeEr- 
WRITER, having come to that paper from 
the Kansas City “Post.” tle im 


Kansas City he was also connected with 
the Northwestern Mutual Life Mr 


Russum was special agent for the Trav 


elers for a while traveling around Illi 
nois. He is a graduate of Drury College 
of Springfield, Mo. Mr. Russum is a 
good mixer, is well liked, knows life 
insurance thoroughly and will bring the 


Manhattan to the front in Chica 


Life Agency Notes 


J. M. Boggess has been appointed dis 
trict agent of the teliance Life at Cin- 
einnati. 

J A. { ark formerls assistar 
ager of the Travelers at Wir pee, Mar 
has been appointed manager at the \ 
Vancouver. B. ¢ offi 

I. R, Winters, for man rs adver 
tising manager of tl Kansas City 
Post.” has become connected with the 


Missouri agency of the North American 


T W. Callihan sup 
schools of Galesburg, Ill... has resignes 
become district agent for the John Han- 


rintendent of 





cock Mutual Life for 15 counties in that 
section 

F. F. Flood formerly general agent 
for the Central Life of lowa at Youngs- 
town, O has | 1 appointed nera 
ivwent of the Reliance Life He has 
opened offices in th Savings and I ur 


Building 

Minnesota Ruling on Premiums 
Minnesota life, accident 
and health insurance iments has bee 
alled by the Minnesota departn 
a former ruling of the depar 
the handling of money or notes giver 


Attention of 


payment of premiums \ imber <« 
complaints have been received by 
department lately relative to the failure 


of certain agents to proraptly return té 
ipplicants money due them The ruling 
to which the agents are referred rf 

juires that where a ish s lement is 
made upon application the agent mus 
remit gross premium to the home offic 

or its general agent, and where a note 
s taken upon application it must be 
held in the home office or by the general 
agent until delivery and ace i f 
the policy It further requires tl 


application is rejected, set 


made upon 


where an 


notification 


ment must be 

rejection and in all ther cases where 
the policy cannot be issued or delivered 
the settlement must be returned 
plicant within days ifte la f 
“application 
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HUTCHINSON, KANSAS 


STEPHEN M. BABBIT, President 

















Having recently entered 
Indiana 


THE FRANKLIN 


Life Insurance Company 
of Springfield, Illinois, 
has several unusually at- 
tractive openings in that 
state for life men of 
general agency caliber. 
=, 
Contract direct with the 
Company. 
=. = 
Over $125,000,000 of in- 
surance in force. 





anf}o 





The remarkable growth 
and achievements of 
THE FRANKLIN LIFE are due to its traditional 
“Aggressive Conservatism” and the splendid co-oper- 
ation between the Company and the Agency Staff. 
Let us know something about your qualifications and 
your ambitions as an insurance man, and we will give 
you the details of our proposition. 


Write direct to the Home Office, 
Springfield, Ill. 
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OF GALVESTON, TEXAS 


SHEARN MOODY, 
Vice-President 


- American National Insurance Company 
| 


W. L. MOODY, JR. 
| President 


W. J. SHAW, 
Secretary 


FINANCIAL STATEMENT, DECEMBER 31, 1921 


ADMITTED ASSETS LIABILITIES 
Real Estate Owned.............. $ 896,517.61 Net Reserve, American Ex- 
Mortgage Loans (First Lien)...... 4,108,612.42 perience (3 and 345%).......... $9,261 ,807.63 
CE DMO, cacnencnencncsace 1,000.00 Special and Contingent Reserves 204,251.00 
oans Made to Policyholders (on Reserves for Death Losses in 
| this company's Policies). ....... 1,198,944.47 Process of Adjustment or 
| (eRe lara aaERS 3,536,822.42 Adjusted and Unpaid.......... 105,608.25 
| SN I ok nes ec icind 1,463,977.37 Reserves for Taxes............... 129,129.51 
| Certificates of Deposit ...... 6,908.28 All Other Liabilities............. 158,244.72 
Interest Due and Accrued........ 237,661.04 Capital Stock...... 500.000.00 
Deferred and Uncollected Pre- Assigned Funds 243,252.00 
| miums (Less Loading)...... 221,999.36 NBs ccecesscecse 1,070,643.81 
| Ge Hi reveaeunccacssesss 493.95 —----———- - 
| ccieiiiiaiinaimamaiatias Surplus to Policyholders......... 1,813,895.81 
TOTAL ASSETS .....cccvece $11,672,936.92 TOTAL LIABILITIES. ... ..$11,672,936.92 


Ordinary and Industrial Life Insurance in Force, $157,699,773.00 
| Operates in Nineteen States and the Republic of Cuba 


“ANCHOR TO THE ANICO”’ 




















TO LIFE COMPANIES 


The National Underwriter Company has unusual facilities 
for getting out company rate-books, dividend booklets, 
etc., for companies requiring the finest work, quality of 
paper, etc. Our publication of the Little Gem Life Chart, 
Unique Manual Digest, etc., gives us the necessary ex- 
perience in handling difficult and compact set-ups of the 
pages and proper binding either in real leather or fabri- 
koid. The ordinary printer will have difficulty in han- 
dling this class of work and without experience will not 
turn out a high grade job. 


Our prices have proved in competition to be the lowest, 
due to the experience and facility gained by our printers 
in handling the Digest and Little Gem. 


If you contemplate getting out a new rate-book in the 
near future, write us. 


THE NATIONAL UNDERWRITER COMPANY 


420 East Fourth Street 
Cincinnati - - Ohio 
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ISSUES TWO NEW POLICIES | assistant superintendent and will super- 


National of Tennessee Puts Industrial 
Forms on Market, Making Com- 
plete Line 


The issue of two new industrial lite 
policy forms by the National Life & 
Accident of Nashville, Tenn., gives the 
company a complete line of life policies, 
which, together with additional 
form which is now being prepared, will 
give the National of Tennessee the same 
line of policies as issued by the Metro 
politan Life. The two new forms are 
the infantile and the adults limited pay 


one 


ment life convertible into endowment 

The infantile policy is issued at a rate 
of 10 cents weekly on standard risks 
from ages two to nine The amount 
payable upon death increases each yeat 
until the maximum of $125 is reached. 
On the policy taken out at age two, the 
amount payable begins at $34 and in- 
creases in 8 years to $125. On this 
policy payments are made for 8 years 47 
weeks after which the policy becomes 
paid up If the policy holder so desires, 
payments can be continued for an ad- 
ditional 10 years and 30 weeks, upon 
which the policy is paid up as a 30 year 
endowment On a policy issued at age 
nine the amount payable reaches $125 
in the first year and premium payment 
continues for 10 years and 34 weeks for 
a paid up life policy and 20 years and 
16 weeks for a 30 year endowment. 


On the adult policy the rate is 25 cents 


a week, the amount of insurance being 
divided into three groups, ages 10 to 29, 
ages 30 to 39, and ages 40 to 50. At age 
10 this requires 8 years and 20 weeks 
to make it a paid up life policy and 14 
years 41 weeks to make it a paid up 
30 year endowment. At age 25 it takes 
13 years and 30 weeks for a paid up 
life policy, 18 years, 31 weeks for a paid 
up 30-year endowment. At age 35 it 
takes 13 vears to become a paid 
up life policy and 15 years, weeks to 
become a paid up 30 year endowment 
and at age 50 it takes 14 years 12 weeks 


to become a paid up life poliey and 16 
years 25 weeks to become a paid up 
30 year endowment. The face of the 
policy is $250 from ages 10 to 29, $200 
from ages 30 to 39 and $150 from ages 
10 to 50 The policies carry the two- 
year incontestable clause and permit a 
period of four weeks for premium pay- 
ment. There is a disability clause under 
which one-half of the face of the policy 


is paid for total disability, 
the remainder 
paid up life policy ( 
ried after the third 

The company has 
standard industrial 
extended policy 
polic 1es 
premiums of 
The amount 
dowment at 


£590 


permanent 
immediately becoming 


‘ash values are car- 

year 

its sub 

form and has 

higher limits 
for weekly 

cents to 


the 


also revised 
policy 
Values to 
being issued 
from 5 
payable 
ige 70 ranges as 
the adult 
considerably 
limit 
poliey 


now 
50 cents 
adult en 
high as 
life $799, 
higher than the 
The infantile full 


this class is for 


on 


and on whole 
which is 
rmer issued 
under issued 
cents a week 


io the 


and benefits 


$214 


range 


maximum of 
News of the Prudential 


Steve 
the 


Frank R 
tendent of 


ns assistant 


Prudential in 


superin 


Irvington 


N. J has been appointed assistant su 
perintendent in EKlizabeth, N. J He 
started in Elizabeth in 1905 as an agent 


of the company. 


Manager Charles H. Wilcox of the com 
pany at Washington, D. C., died the other 
day He was appointed to the post Jan. 
l 1901 

W. J. Thiede is the leading agent of 
Chicago 4 district as well as Division J 
in ordinary net issue Judging by the 
umount credited to him during the first 
quarter, his production for the current 
year will be about three times his total 
for last yvear He is a steady worker 
and a persistent producer of high grade 
business 

Promotion has come to Agent Benja 
min H. Hicks of Dover, N. J who has 
taken charge of an assistancy staff in 
the same city 

Agent James I. Frederick of Paterson 
Nu. has been advanced to the rank of 





Vise a staff of agents in the same city. 
Superintendent Milton H. Linnell of 
Paterson, N. J., district, although a young 


man and a lively one too, has just cel- 
ebrated a great occasion, that is; his for 
tieth anniversary of service with the 
Prudential Representatives from the 
Home Office and his staff helped make the 
ceremonies memorable 


B. J. Williams Transferred 
Williams, 
of the 
Jackson 


who has been 
Metropolitan’s branch 
Miss., for nearly three 
years, transferred to Savannah 
Ga. where he will have charge of that 
affairs He was succeeded by 
of New Orleans, who 


B. J 
tendent 
office at 
has been 


superin- 


company s 


Howard Cox has 


been promoted from assistant superin- 
tendent 

Mr. Williams is an aggressive and cap 
able life insurance man, He took an 
active part in the affairs of the Jackson 
Life Underwriters Association during his 
residence in Jackson, having served as 


a member of the executive committee. 


Western & Southern Changes 


The Western & Southern has created 
a new district in Cincinnati to be known 
as the Cincinnati Park district Super 
intendent Lee Wittrock of Cincinnati 


North, is in charge of the new office. 
Assistant Superintendent M. J. Metz of 
Covington, Ky succeeds Mr. Wittrock 
in Cincinnati North 

William H. Lyons has been appointed 
superintendent of the Western & South 
ern Life at Saginaw, Mich. He started 
as an agent for the company in the Cin- 
cinnati West district, Feb. 18 1907. 
Later he was transferred to Cincinnati 
Teast office, where he continued his good 
record, In 1919 he was transferred to 


North 


Cincinnati 


Equitable of D. C. Enters Cleveland 


The Equitable 
Columbia is 
in Ohio, and i 
expansion recently opened 


the 


its ¢ 


Life of District of 
developing 


part of its 


rgzanization 


as program of 


offices in the 
Tenbusch building in Cleveland. 

J. M. Doyle is the new superintendent 
He was promoted from an assistant sup 
erintendency in the Wilmington Del 
office and has been with the company 
about ten years. He was an active 
member of the Wilmington Associatior 
of Life Underwriters H. W. Farthing 
who was superintendent of the Cleve 
land office of the Mutual Life of Balti- 
more, has been appointed assistant sup 
erintendent 

The company writes both ordinary 
and industrial. It is planned gradually 
to udd to the staff of the Cleveland f 
fice until it becomes one of the strone 
est agencies the company has 

Metropolitan's Coast Convention 

The second annual convention of Paci 
fie Coast managers of the Metropolitan 
Life is beine held in San Francisco, be 


ginning Tuesday, for discussion of plan 


for the production of business during the 


last half of the veal kK H Wilkes 





fourth vik presid t and manager h 
Pacific Coast head offi at San Fr 
Was to preside 
Life Notes 

The Crescent Life of Indianapo 
been licensed in Illinois 

D W Reed superintendent the 
Southern Lif & Trust of Char N 
(.. has become superintendent of g 
cies in the intermedi departn 
Samuel G. Huntington, assistant s« 
retary of the Connec ut General < 
a business trip to low Nebraska, Kar 
sas and South Dakota He will t 
about July 1 

Embploves t Cor ticeu M 
Life home tice held t) Sev t} " 
u tin Tur 14tl t Cosey I l 
( ! \ shor dinner ind 
eV mad ul ey s Sev 
tl ers Wet preser 

Arthur DTD Ortmver 2 eral ager 
the Northwestern Mutual Lif Evans 
ville Ind prin mover in h orga 
zation f tl New ! s" « ib at Evans 
Ville s taking tey rr imilar 
clubs in other cities of tl country 

The Darst & Morean s t ger f 
the Shenandoah Life t Charlest W 
Va goes under a $200,000 hand in f 
July Gaylord Davidson. star producer 
in the Shenandoah Life, is for the ti 
being working with Darst & Morgar 
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| LOCAL ASSOCIATIONS 
ais | DETROIT WANTS 1923 MEETING LIFE INSURANCE SER ' ICES 
hoe | Life Underwriter Will Invite National AND PUB | A IONS 
ie ayes . 
- Association to Hold Convention 
D1 There Next Year 
he 
> « | — Issued by 
he ‘ DETROIT, MICH June 20 Phe 
| yea + . 
annual outing of the Detroit Life U1 | 
= rs’ Association at Bo Lo last e ationa n erwriter- 
; wee brought out about 500 members 
| and their families and proved one of the R h N e 
n- mos o le outings tl association 
- most enjoyable outings the associat oug otes Companies 
h : Ihe business session was held on the} 
° . hy + nada th , tm wtant di mwe<cion ! Inet : . ‘. _ , : a2. 
at poat and the most impor it discu ) The National Underwriter, exclusively ' in record ledger rm, providing a 
- Provident Life | resulted in a decision to go after tl life edition, weekly, devoted to life insur- te history from year to year, giving 
. 9°92 convention of the tianael nes ance ws, Statistics, education and sales t ts, and loan values, paid-up and cash 
as Insurance Company | | '!2 convention of the National “gelled apt pm mg oy rt - 
” Bi k N. rth Dakot eT hi re , ‘ $4.50; pies, $2.25; sample .. Rte 
ismarck, INO a “This would be a big thing tf Je- | o F 
P troit,” said Milton L. Woodward of aie oe ge oe LIFE PROSPECT CARD AND CARD 
“ Insurance in Force, $13,500,000 the Northwestern Mutual, who is chair a. we a ae Tin Meenen CABINETS 
Ss man of the entertainment committee indepe » are rculation of any in- . 
“ H. H. STEELE, F. L. CONKLIN, ion Tantelt tend ; the world, exclusively Syotometic Sasemanmip Cul, a 
2 President Secretary Ol ae ee ak os 4, aa aaa e insurance s tors. Per year.$2.00 Pat's SURREENE Gaem cyeneee Sor Seas Gee 
C. L. YOUNG, H. B. BEACH, sells postage ke ceper cea ariver:, ssizoiy oie - iy anne “aS ae SG Ginanenae®: aemeiiek teeth: ale GR 
Vice-Presiden Ast. Sec. and Actuary ance men to Vetro and . a caeneniinaen 5 = Msn ily. alphabetical and blank 
J. L. BELL, W.H. BODENSTAB, ve a chance tf see for them-} j ex fg sa me oak card index 
Treasurer Medical Director sé € the t os t t é " , . The t satisfactory prospe sys 
d | hout here The Unique Manual-Digest, é ation ‘oe eoatet Welen $4.00 
” \ t ‘ Mr. Woodward said that the invit Dieest, standard authority fer all comes 
: ; - tion would be tendered of ' nel ; annual statements, policy contracts, oe ne Vest Pocket Life Prospects 
‘ ' ‘ ende es d " ecor I W a im vest 5 Ket re 
“THE COMPANY OF CO-OPERATION” acked up by urgent appeals ft rre values, dividends, S sient GE ean 
f number of prominent sources a e* : 7 ll ae (x4 ad S she il . 
N At the island three base | gar es] Ma P y $3.50 eager par 
DES MOINES were staged. The Equitable Lite-M ety S +r 
i m _ . tual Benefits col test results i at The Little Gem Life Chart, vest pocket s it re 
7 to 7 The Sun Lite aggregat is] vering i lensed for pol 4 ring er) with a tough paper cove 
. deteated y t ‘ ¢ ‘ AD! i | . 
"7 hot nt t 10 tao 9 ! n the 1 t ‘ g anie Orig e “ ng GW cards; 
; , a ho est. > at ; t Pe tft te w f ard elivered 
ANNUITY _|/fecft 0 Sie ete or i ‘ 
i wo! 
—_— The next meeting t Ass t STANDARD BOOKS ON 
COMPANY ass on 0 I na C . The Diamond Life —— ea " SALESMANSHIP 
- ee 
er anc the Sales Congress plan, | ‘ = ssl Carl Slough’s Life Insurance Salesman- 
o : ship and Ginger Talks, “ shed t 
, We will insure the whole family! ason, V maintarne as to t e x. . ter no 
Any plan, any age, either sex! ; 2 adh ste ations Gael. aanee e k. 27 
yP y a8 Pittsburgh, Pa.—Samuel H ° preg ngs [ $1.90 
the Metrope ital Was elect I ‘ nt | , ca ems f life i 
. the Pittsburgl \ss ati it [ at g A new book on inheritance tax insurance, 
This is a service our men le ae a a ae . I>. ovitencs - - r ea ederal taxes 
appreciate these days. a hs = ‘ ‘ \ " e. I a w 
Or S ¢ $7 
$ 
s » . s * Ne } re — ee ae . = | The Salesman'’s Personal Bookkeeping : . 7 . ‘ 
If it appeals to you, write he elec and ¢ as se , ee ce ta aoe. 
Piel wiinden ced wes Firs . ; eee “ I , 
Be e078 pos oo n | y 5 7 S = a 1s Jackson's Easy Lessons in Life Insurance 
HOME OFFICE ili: tunmemee ot Pe isa “+ : Lege gf By ae 
K : . , : " I 1.25 g b 
| DES MOINES «7 Bids.) JOWA || American; secretary, V one of the great instructors of agen 
5 , : es , ig Loose-Leaf Application and Renewal Reg- , al, not 
— \\ \\ \\ . . Senenn saan = lag enewal pre ms - 4 ; . r « $1.50 
. . ‘ Life Hart r. Saw Nat a 
| TERRITORY [ S \ : } | Shiy ( t | Reg se Anderson's Classified Selling Points, 
| IOWA SOUTH DAKOTA General Fran] Piers D. ae ’ ; a a ex a ‘ effe t ruments 
> | Frank \. Wesl ‘ f \. | $3.35. $3.08; monthly guide : P es 
Vi s. Ee | $3.90 $3.85 “ e e 
Vine > vf | $4.75 egiste e ‘ New . ede 
‘ eons ‘ | t e n si. 
Capable Policy-Placers r! | st cities as tO Olin 4 
S res ti | Policy wallets, t a ¢ 73 . . Z 
Can always find a satisfactory oppor- ‘ riers ma i ress | . e ers Ww - a o . 
tunit to VOTK W 1 | 7Se, $1.00 i $1.25 ( - 
good ter ry—men - ° 1 
the premiums as well as writ . - 
pl ws ne W ay not . . “Remembrance Advertising” . . Schneider's Twenty-four Lessons in Sell- 
now? ; Sioux City, Ta. . : ine Life Insurance iw 
. . = ‘ . erie . % £ - 
Union Mutual Life Insurance Co. ein a 
PORTLAND, MAINE f Alko Record of Imsurance, | : 4 ; y 
Address: ALBERT E. AWDE, Supt. of : - 
Agencies ” Selling the Farmer e erie 
h — $1.00 - Scents for @ ss 
$19.00 : r all lines 
A Penn Mutual Premium, less a Penn Mu- $1.25; a F $12.30 
tual Dividend, purchasing a Penn Mutual ! - ~~ Printed Selling Helps 
Policy, containing Penn Mutual values, \ The Gibbons Life Policyholders’ Schedule 
makes an Insurance Proposition which in Record A © bd ‘ a 
the sum of all its Benefits, is unsurpassed i e ‘ . anies 
for net low cost and care of interest of all . 3 \ $ : pr © \ 
members. e 
| The Penn Mutual ag set a. Address. 
. , \ u 
| Life Insurance Company A. T + 
. . ’ nae . \ ‘ \ 
| of Philadelphia Lite, treass = THE NATIONAL UNDERWRITER COMPANY | 
| On January 1, 1909, Rates Were Reduced : - oy. 3 - - _ A. : CINCINNATI CHICAGO NEW YORK 
| and Valves Increased to Full 3% Reserve. : : 2 nd } 
cm | . | 
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DAKOTA LIFE 
INSURANCE COMPANY 


WATERTOWN, SOUTH DAKOTA 


A strong conservatively 
aggressive Company 


If YOU'RE big enough to handle a 
General Agency, and can prove it; 
willing to demonstrate your produc- 
tivity before asking for special con- 
cessions, WE can arrange a direct 
Home Office contract that will meet 


with your approval. 























Seventy-Nine Years of Service 


Our first policy was issued in 1843. 

Up to December 31, 1921, we had paid $1,736.129,572 to policyholders 
and beneficiaries, and had accumulated $675,319,164 for them. Dividends 
to policyholders totaled $361,465,227 in the same period. 

Total insurance in force at the end of 1921, $2,472,651,779. 


Corporations and Partnerships protected by Business Insurance. 
Inheritance tax provision for large or small estates. Philanthropic in- 
stitutions endowed. Income policies for the protection of homes and 
dependents. Annuities for the .ged. Up-to-date Disability and Double 
Indemnity provisions. 


For terms to producing Agents address 


The Mutual Life Insurance 
Company of New York 


34 Nassau Street, New York 




















1867 EQUITABLE LIFE /9?2 


Insurance Company 


OF IOWA 


Results of 1921 
Insurance in force ..................- $286,934,616.49 
I i sn iin“ ine $ 39,234,839.04 
Ratio of Actual to Expected Mortality......... 34.7% 
68% of all business written since organization still in force. 


For information regarding Agencies 


Address:—Home Office: Des Moines 
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summer and the new executive commit- 
tee is preparing a fine program of meet- 
ings for the coming season 


CalL—The 


Los Angeles, June meeting 
of the Los Angeles association will 
be held Friday evening. It will be 
the first meeting for the election 
of officers that has been held under 
the new ruling of the National As- 
sociation, which provides for such elec- 
tion at the end of the fiscal year instead 
of at the end of the calendar year, After 
the election of officers and the transac- 
tion of any other business, the following 
program will be given: 

“Doubling your Income through Men- 
tal Suggestion,” Jesse H, Taylor, New 
York Life 

“Sales Suggestions,” A. M. Anderson, 


Occidental Life 


Vocal solo by Mrs. Alex. A. Dewar. 

“The New Profession,” Arthur P. Chip- 
ron, Equitable Life of New York. 

“My Job and I,” by Dr. R. B. von Klein- 
Smid, president of the University of 
Southern California 

In view of the importance of the meet- 
ing, the interesting subjects to be pre- 
sented, and the fact that Dr, von Klein- 
Smid is recognized as one of the most 
able speakers in the West, a large at- 

ndance is expected 

Salt Lake City, Utah At the annual 
election of the Utah association, W. A 
Carter, secretary of the association and 
manager of the local branch of the Penn 


Mutual, was chosen to serve as president 
for the coming year. Maj. S. M. Parker 
and T. A. Robertson were selected as 


Johnson as secre- 
as treasurer The 
underwriters 


vice-presidents, J. EF 
tary and B. H. Hunt 
following, all well Known 


and prominently identified with the as- 
sociation, were selected to serve on the 
executive committee KE. A. Ricker, C. D 


Lawson, G F. Dunean, 
and CC, F. Barrett, retir- 


Kipp, W. E. 
George D. Alder 
ing president 

the annual meeting of 
association last week, 
elected president 


York \t 
York 
Smith 


New 
the New 


George A. was 


to succeed Shepard Homanns Edward 
J. Sisley was elected vice-president and 
L. A. Cerf second vice-president. Charles 


B. Knight was elected third vice-presi- 
dent and William R. Collins secretary- 
treasurer. tetiring President Homanns 
in his annual address congratulated the 
association on its growth during the 
year, giving personal mention to Joseph 
D. Bookstaver as having secured more 
new members during the year than all 
other general agents combined. The 
principal business of the meeting was 
the consideration of the proposed con- 


amendment. It has been pro- 
membership in the 
principal busi- 
but this 


stitutional 
posed to restrict as- 
sociation to those whose 


ness is that of life insurance, 


was defeated on the final vote. 
* i tk 

Norfolk, Neb.—The annual meeting of 
the Norfolk association was held last 
week, the occasion being the annual 
election of officers and the annual “la- 
dies night.” G. W. Phelps of the New 
York Life was elected president, the 
other officers being: First vice-presi- 
dent, J. R. Boyle, Mid-west Life; secre- 
tary, R. R. Ginn, Elkhorn Life; treas- 
urer, A. O. Haven, Elkhorn Life With 


the reception of two new members the 
association now has a membership of 
nearly 100 per cent of the life under- 
writers in Norfolk, and surrounding ter- 
ritory 


la.—Jules Girardin of Chi- 
cago, former president of the Chicago 
Association, was the principal speaker at 
the annual meeting of the Davenport 
sociation. He spoke on income insurance 


Davenport, 


as- 


and urged ethical standards in competi- 
tion. 

The newly elected officers are Presi- 
dent, Clarence A, Lay: vice-presidents, A. 
W. Van Houghton and Frank H, Perry; 
secretary, Leon Zoeckler; treasurer, 
Harry J. McFarland. These officers with 
Henry A. Mohl and S. W. Sanford com- 
prise the executive 


committee. 
* bd * 

has been suggested that 
delegates to the National 
Association meeting in Toronto arrange 
for a boat trip to and from the meeting 
There will be 60 delegates and an equal 
number of alternates. If a majority are 
in favor of taking a 10-day boat trip on 
the Great Lakes to Toronto, arrange- 
ments will be perfected within the next 
few weeks, 
President Darby 
Life announced at 
that it has been 
the summer the Chicago 


Chicago—lIt 
the Chicago 


A. Day of the Mutual 
last week's meeting 
proposed that during 
association hold 


a field day to be attended by all members, 


June 22, 19 


»» 














The old line 


Cedar Rapids Life 


Insurance Company 


of Cedar Rapids, la. 


Wants three siate agents fo: 
Central West 


A Good Chance for 
Reputable Men 














AGENCY CO-OPERATION 
through direct mail advertising is just 
one of the features which give Fidelity 
field men a distinct advantage. Last year 
we distributed 41,341 direct leads—all in- 
terested prospects who requested infor- 
mation. This service, and its original 
policy contracts, enabled Fidelity to show 
an increase of 28.35 per cent in paid busi- 
ness last year. 

Fidelity operates in 40 states. Full level 
net premium reserve basis. Insurance in 
force over $203,000,000. Faithfully serving 
—— since 1878. 

few openings for the right me 


FIDELI TY MUTUAL “LIFE 
INSURANCE COMPANY, 
PHILADELPHIA 
Walter LeMar Talbot, President 

















ACTUARIES 


ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 
343 S. Dearborn St. 
Telephone Harrison 3384 


CHICAGO, ILL. 

















ARCUS GUNN 


CONSULTING 
ACTUARY 


29 S. La Salle St. CHICAGO 
Telephone Randolph 3473 








RANK J. HAIGHT 
CONSULTING 
ACTUARY 
810-813 Hume-Mansur Bldg. 


INDIANAPOLIS 
Hubbell Bldg. DES MOINES, IOWA 








ULIAN C. HARVEY 
CONSULTING ACTUARY 


Chemical Building ST. LOUIS, MO. 








J. McCOMB 
e COUNSELOR AT LAW 

CONSULTING ACTUARY 
Premiums, Reserves, Surrender Val- 
ues, etc., Calculated. Valuations and 
Examinations Made. Policies and all 
Life Insurance Forms Prepared. 
The Law of Insurance a Specialty. 
Colcord Bldg. OKLAHOMA CITY 











H. NITCHIE 
e ACTUARY 
1523 Association Bldg. 19S. La SalleSt. 
Telephone State 4992 CHICAGO 











REDERIC S. WITHINGTON 
Consuttine AcTUARY | 
402-404 Kraft Building 

Tel. Walnut 3761 DES MOINES, IOWA 








OHN E. HIGDON Actuaries & Examiners 


OHN C. HIGDON 600 Gates Buildi . 


Kansas City, Mo 
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_ | and expenses to be paid by the genera 
lagent Various outdoor athletic contests | 
; would be held Gerald S. Brown, asso 
| ciate general agent o ie Ne Ingland | 
| Our Agents Have [ciate general agent of the New Englan¢ 
A ider Fi Id | best golf score, and other prizes will b ¢ Renewals are 
W = | offered by other general agents 
4. wider ricid—— easy to earn 
An Increased Opportunity Columbus, 0. Chartes W. Pick gen and nan sane 
> <Guiindbeeeiniaiieed ‘Gant pel atin Me eral agent for the Massachusetts Mut > 
oe a + are vested In you 
Because we have Age Limits from 2 to 60. Policies for substantial amounts (up ual Life in Detroit, will adress t # 
to $3,000) for Children on variety of Life and Endowment plans, thus enabling : ase sed mary oo = a — > te or your estate, 
— to buy all of the Family’s insurance on the Ordinary, i. e. Annual, Semi- pone ron Rggptces - ae + Boag a od ah ap under our Square 
annual or quarterly premium plan. Participating and Non-Participating Policies. linternational convention in Toronto Deal Agenc y 
Aug. 22-24 “ 
Same Rates for Males and Females Contract. 
, es eee m Milwaukee, Wis.—The Milwaukee As- 
Double Indemnity and Total and Permanent Disability features for Males and gor - og held the final me rr : of tl 
Females alike. season on Friday Burt Williams re 
_| Standard and Substandard Risk Contracts, i. e. less work for nothing. ce eee eae ~ ns - A — Sth peas 
“Legal reserve life insurance he said 
—— “ has outlived he financial s neency " - 
THE OLD COLONY LIFE INSURANCE _|J"2is putiived, me financial: stringenes Home Office, Madien, Wa 
st 99 rupt« ind i las eve o lived the age 
- COMPANY of CHICAGO, ILL. FaUE, OOS: Se See Seren ee 
ad years no losses have been reported 
Pe any lega reserve company Americar 
, EE i ittele to make permanency among HOME LIFE INSURANCE CO. | 
|- we employees, and to insure the values NEW YORK 
x Ss pee ana al eaten < iin: Saeeniel WM. A. MARSHALL, President 
x a xecutiv to a isin : wee he n ; = | 
2| 3 E striking exampk in history of the The 62nd Annual Report shows: | 
: # i soni bein tha sake Premiums received during the 
: x . : tie , vanes Oi RRR er $6,990,547 
2 : Maj. RB Pa ( yin son Line Life, | Paymente to Policyhoidere, and 
* treasurer 0o e Milwaukee issociatior their enehciaries in tr | 
5 & . % for many years, and G. E. Harthun, the mene, Endowmente, Dividends, | 
S ° 5 - secreta vill eprea< 1e Mi <) SEPUTTTTITITTTTTI TTT TT TTT TT Tee 4,740,340 
5 A Synonym for Reinsurance Service H] | Bew secretary. will represent the Mil- |i] Dena: added te’ the’ lncurunse | 
x = ethene — ; nor lie BMeeTTS PURE ccccscccccascccccs 2,121,307 | 
p 3] vention in Toronto . ee en Phe Net Interest Income from Invest- 
ad : x association will not be officially repre DEE’ «den neeumeeeeaamnenneninne 1,964,050 | 
— x : sented at the Northwest Life Congress ($642,638 in excess of the amount 
z ey in Minneapolis, June 28 and 29, but a required to maintain the re | 
I ; ibe o ne ers ] tend S re) 
. § number f members will attes Aavesl mervality experience 53.44% | 
5 7 | of the amount expected. 
+ z Madison, Wis.—Featured by boat rides Insurance in Force.....s.sseeeereee $223,116,887 | 
& 8 swimming races and games, and closing | || Admitted Assets_......---.-++++++- 43,222,328 | 
8 z with a dance, the first annual picnic of FOR AGENCY APPLY TO 
s ‘ the Madison association was a decided W. A. R. BRUEHL & SONS 
3 : success J. ¢. Kuck, president of the General Managers 
g R | Madison association and member of the Central and — and Nerthers | 
3 b] | national committee, was one of the | || Rooms 601-606 The Fourth Nat. Bank Bldg. | 
® 3 guests of honor. All the members with CINCINNATI, OHIO | 
’ 5 . their families and guests attended. The HOYT W. GALE 
The REINSUPAMCE Life S 0 | cogs ie eR one | 
Fred Frusher chairmar S. Horwitt 229-233 -News & | 
Moines be (, Stephenson and 'F Tr iuaues ‘ CLEVELAND, OHIO — 
| a 
Excitement for State Life 
he [: armers & B k | \ fre alarm last week from the Stat FEDERAL UNION LIFE 
< ‘ an ers | Life building at Indianapolis, in which Insurance Company 
the home oftice of the State Life is lo —— . . 
: ‘ | cated. brought to the soeti the pa Cincinnati, Ohio 
an e nsu rance Ompany | cis wntown fire equipment of Indianapo has just issued a very interesting 
lis and completely tied up traffic in the booklet 
vit os _ oy which is ae “Suggestions for Increasing 
° ° 1 tne eart of ce adowntown district, | 
/» vites Inspection aad Inquiry of /nteyrity | \ great volume: of heavy black _oe Your Income” 
was pouring from the attic windows and | and would be pleased to send a 
tet | from around the eaves, and it appeared | copy to every Life, Fire and 
t tesure as if the entire attic was a mass of Accident Agent in 
- - = ~ fiames Firemen re st o he . ° ° 
q ) 3 ames, Fiemen were fusned to th Ohio, Illinois and Kentuck 
é e 7 f d attic m elevators, only to find that al 
; , . : j ; hough it was filled with choking black | 
And maintains a relationship with its Agents that smoke no traces of flames could be | 
creates a genuine spirit of loyalty between Agents found 
and Company \fter an inspection of the twelve | 
stories without any result, some of the 
“aoe Var:..b: firemen happened to go into the kitchen a es e uce 
| lome Offic es. Wichita, Kansas of the State Life restaurant and noticed 
a strong odor of burnt greas« \ littl 
— questioning of the cook brought out the | 
| fact that a large pot of grease had | 
“HUTA NAAT LY i MOTLIOANTSUTGATEUE 0'led o o red-hot sto ( : 
‘oo - [ ulti bla k a ‘had es . | TaD See seen 
l Ss 1Z maCK § ORE at vone ) 
S N h N + | Lif | ( i chute to the attic, causing all the | September, 1920 
= excitement | . . 
P| orthwestern National Liteinsurance Lompany = | «<"°"= || Alll leading forms of poli- 
MINNEAPOLIS, MINNESOTA =| __ Connecticut Mutual's Gain |} cies written. 
" Be poancemeapente so far this | Best of contracts to 
= > B.Yo 1oOTC ww MusInNess SO tar 1s 
i, $1, 
® ; _— year than was issued in the same period agents. 
Mutual, with unexcelled dividend factors. "| of 1921. Its June business shows an | 
Mortality 1921, 44%. i necrease of over 50 percent above the | Two general Agenciesopen 
- , /€ . , 1921 experience During the first ten | in Iowa 
Interest earned upon mean invested assets 6.03°;. days in June, the Connecticut Mutual | ° 
Assets of $109 to each $100 of liabilities. a Eee ee — Write for information. 
| are $1,759,473 1 le sa ¢ perioc 
| » T >> 
. . vad i” 1921 rt total to the ec; S Bo, . 
Business in force 1917, $54,193,000 a, Toe es Oe re ee Se LOUIS H. KOCH, President 
Business in force 1921, $139,868,000 | 1921, an increase of $1,048,951 Nati 1A ° 
. - Wn we m ationa merican 
—- Excellent direct general agency contracts available for | Cocke With ‘Western & Southern iste I c 
: a Central and Southern Ohio, Utah, Oregon and | . Cine. W. Coste, fomerty wih Oeil Eee Caen ware 
. Northern California home office of the Western & South \ | Burlington, lowa 
‘a = = | Life in Cincinnati, in charge of the com 
\ ALN Hii | pany paper and other publicity matters 
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“Miracle” of Life Insurance 





| be a recent laudatory article written by the editor of a 

magazine for salesmen, “How to Sell—and What,” The 

Columbus Mutual Life Insurance company of Columbus, 

Ohio, was declared to be the “Miracle” of Life Insurance 

because of its success in reducing cost of insurance and 

building up its surplus and because of what it has done for 
agents—enlarging their opportunities and increasing their 

rewards. Other companies in time, the editor predicted, 

will be obliged to adopt the methods inaugurated by 

President C. W. Brandon. “The accomplishments of Mr. 

Brandon are the marvel of insurance men,” he wrote. 
“They never thought it could be done. Now they are lay- 
ing their tributes at Mr. Brandon’s feet.” 


So great has been the demand for this magazine article 
that it has been republished in pamphlet form. The first 
edition of the pamphlet was quickly exhausted and a 
second issue has been published. A copy will be sent 
free to any One writing his name and address in the margin 
of this notice and forwarding to the Home Office. 


The Columbus Mutual continues to astonish. In 1921, 
it issued practically the same volume of new business as 
in 1920, the “wonder year.” It showed a gain of 25% in 
total volume, a gain of 33% in assets and a gain of 45% 
in surplus. Policy dividends were 50% greater than 
total death losses. The company is constantly enlarging 
its agency force. New agents added in 1921 wrote one- 
third of that year’s total production. 





HE MIDLAND MUTUAL LIFE INSURANCE 

Company of Columbus, Ohio, an established, con- 

servative, high-grade and progressive Middle 
Western Company, has been admitted to Pennsylvania 
and will thoroughly organize it at once. 

General Agencies will be established at places were 
territories can be arranged. 

Men of character may apply to their advantage and 
those with local acquaintance will be preferred. 

Address Home Office. 








ECRET OF OUR We have a contract for you under which your 


One UCCESS IS income will be limited only by your activities. 
ERVICE 
A REAL PROPOSITION FOR A REAL MAN 
FEDERAL CASUALTY COMPANY, midiidin 


Cash Capital, $200,000.00 V. D. CLIFF, President 











The Masonic Mutual Life Association 


This Did Not Happen by Chance 


New Insurance Issued in 1921 ..............- $ 42,448,000.00 
Gain in Insurance in Force. ...........++s«+0« 30,124,750.00 
Insurance in Force Dec. 31, 1921...........+. 101,222,295.00 
CIGD . oncbcasncsesenedtosecssevecvecencescose 4,613.494.57 
PGTORNS BD DOGOD oo vevcccccveccesesseveccouss 1,518,954.00 
DRSTOEES Th TIORINUD 6 oc cccccctesececevccucsoes 1,282,156.00 


EE ED. 6. ccovdvenncntaneninseeece 225.575.00 
Unexcelled Life Insurance Protection — Lowest Net Cost 
Absolute Security — Perfect Service — Square Dealing 

A Safisfied Field Force 
William Montgomery, Pres. Homer Building, Washington, D. C. 














UNDERWRITER 


BANKS FAVOR INSURED 
MAN IN MAKING LOAN 


More Likely to Protect Credit if 
He Protects His Family 
and His Business 


GETS BETTER RECEPTION 


Detroit Financiers More Willing to 
of That 


Sort—Aids Business Insurance 


Accommodate Borrower 


DETROIT, 


man 


MICH., June 20. The 
at a bank 
insurance. 


who desires to borrow 


look 


have a 


had better well to his 
It will 


tcrming the 


material effect in de- 


reception he will receive 
from his banker in this city. 

Interviews with about a dozen of the 
leading bankers resulted in a consensus 
that the man who was well insured was 


a good risk not only for the insurance 


' companies but also for the banks. They 


held that if he has protected his family 
and his business by insurance, he dis- 
plays a cautious and_ conservative 
method which makes him a better loan 
risk, and they state that this precaution 
on his part will help him greatly in 
abtaining the accommodation he seeks 
at the banks. 


Helps Stabilize Business 


William J. Gray, senior vice-president 
of the First National Bank, said: 

“When a business man applies to us 
for a loan we look carefully into his in- 
surance protection. If he is at the head 
of a concern, unless he is supplied with 
competent understudies, who could con- 
tinue the business on safe lines in case 
of his death, we insist that as a condi- 
tion of the loan, he shall take out suffi- 
cient life insurance to guard against 
the business going to smash with his 
demise. 

“Some business concerns go on for 
vears, although heads may pass away. 
but that is because they are always pro- 
viding for that contingency by training 
under-officers to step into the executive 
position in case of death and also be- 
cause they are carrying sufficient insur- 
ance to prevent any tying up of the 
business through the period the estate 
is being probated. 

“The conservative and careful man 
always protects his family and his busi- 
ness, and that kind of a man is a pre- 
ferred risk with a banker.” 

Loan Better Protected 


John H 


, Johnson, president of the 
Peninsular State Bank, said that in ex- 


tension of credit, a prospective bor- 
rower’s insurance rating was of con- 
siderable weight. 

“We take it as a matter of course 


that if he is anxious to protect his fam 
ily and business with insurance he will 





to female risks between the ages of 15 and 60. 


ST. LOUIS, MISSOURI 
EDMUND P. MELSON, President 





Added Agency Opportunities 


Advantageous agency contracts are open to men of established ability and integrity. 


Standard policy forms are now issued to male risks between the ages of 10 and 60 and 


The entering of extensive additional territory is contemplated during the current year. 


CONTINENTAL LIFE INSURANCE COMPANY 


J. DE WITT MILLS, Secretary 
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| also protect his loan. It indicates the 
right kind of a precautionary spirit on 
the part of the man. 

“Assuredly, the man who is well in- 
sured, both for his family and his busi- 
ness, will receive a more cordial recep- 
tion in seeking a loan than a man who 
is willing to take chances on both his 
family and his business suffering in case 
of his death. If he is willing to take 
chances on those things which mean so 
much to him, he is most probably will- 
ing to take chances on the money we 
loan to him. That is good logic. 

“By all means, I should say that the 
status of a man’s insurance would 
weigh heavily with bankers and it should 
do so.” 

Could Be Over-Insured 


George H. Kirchner, president of the 
First State Bank of Detroit, agreed 
with the two above-mentioned bankers. 

“It is a pretty well settled fact in 
banking that insurance should be con- 
sidered in connection with loans, and 
we certainly do so. If a man is under- 
insured, in proportion to his business. 
we suggest additional insurance. Of 
course, a man could be over-insured, 


which would be almost as bad as the 
other extreme. The man who carries 
more insurance than he really can 
afford, is apt to also try to do more 


business than his capital will warrant. 
In either, he is apt to get into trouble. 


Protects Family, Protects Credit 


“However, if he is carrying enough 
to protect his family and his business 
properly, we certainly look upon him as 
a careful business man and one whom 
we could afford to trust, because we 
would feel that he would be just as care- 
ful of his credit as he is of his family 
or his business. 

“In these days of uncertainty, the 
business man who buttresses his busi- 
with solid life insurance is a sort 
of choice risk, and we would feel more 
inclined to help him. 

“We certainly would not loan on a 
property which was not carrying fire 
insurance, so why loan on a_ business 
which could be destroyed because the 
head of the business died suddenly and 
left no one to take his place? 

“It is a safe principle and I believe 
that most or all bankers weigh that 
phase of the matter when considering 
loans.” 

Business Insurance Good 

Local life insurance men state that 
they are writing a good volume of busi- 
ness insurance and it would seem from 
the statements of the bankers that in 
many cases they are responsible for the 


ness 


business men seeking such insurance 
after he has been told by his banker 
that it will be necessary before he can 


obtain the loan sought 





Wanted Exclusive Life 
Ins. Agency for Chicago 


\ new agency having a volume 


approximately a million or more 
PI 


year wants an agency for a medium 
size Life Insurance Company, als 
writing health and accident. Addres 
B-24 Care The National Underwriter 








WANTED 


Clean, capable young man with actuarial experience to 
take care of detail work as assistant secretary in a 
young growing company in the Middle West. Future 
is assured for the right man. If interested, address 
B-25, care The National Underwriter 








General Agency Wanted 


A human dynamo with country wide acquaintance, and 
general insurance agency experience, three years of which 
was as Manager of his office. desires to open negotiations 
for zeneral agency life insurance contract for Stark County. 
Ohio. Prefer to deal direct with home office. Address 
B-18, Care The National Underwriter 
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INSURANCE AND CREDIT | 


OKLAHOMA BANKERS’ 


VIEWS 


Amount of Protection Big Factor in 
Determining Line of Credit Which 
Will Be Extended 


OKLAHOMA CITY, OKLA., June 
20 Life insurance is a very important 
factor in determining the line of credit 
to which either an individual or a 
poration May be entitled, according to 
expressed Views ot bankers ot Okla- 
homa City. Not the presidents 
1 the banks when asked concerning the 
policy of his bank on the subject of lite 


cor- 


one ol 





insurance in business hesitated to an- 
swer that life insurance was one of the 
chief factors in allowing credit to either 
ndividuals or corporations, and _ the 
next question in such transactions was 
how much such insurance was being 
maintained and the _ reliabilit ot the |! 
( npanies carrying it 
Important Factor in Credit 
George L. Browning, president of the 


, 
t 
Liberty National Bank, in discussing the 


matter, said: | 
Wi 


desire to state that we 


insurance a very important factor | 
determining the Ine ot credit to 

ch either dividual or a corpora- 
ticn may be entitled It is our policy 
to carefully mquuire regarding the 
nount and character of life insurance 
carried by the applicant tor a_ loan. 
Oittimes we require an individual, cor- 


poration or partners! p to obtain a cer 


tain line of life insurance beiore extend- 


e credit of substantial amounts 
“Frequently the liquidation f a loan 

s dependent on the executive ability ot 
e mat the lite in- 


lager otf a usiness, 


surance policy furnishing liquidatior 


power in event of the death of the party 
ol whose shoulders the responsibility 
rests. 
Ask for Business Insurance 

D. W. Hogan, pre sident of the Far 
ers’ National Bank, has this to sa re 

rding the matter 

Relative to the | pe 1 ot hor- 
rowers having life insurance we wisl 
to say that we consid i real factor 

granting credit We requentls ask ! 
for business insurance the of the 
chief executive officer of a corporation, 
nd it is our policy to sk for it in] 
reliable and dependable companies In 
the case of individual firms. we ask for | 
it, not only to protect ourselves, but the |} 
umilv of the insured as well, 1 meet- | 
g their obligations at the bank d | 

the payment of inheritance taxes.” 


t 
I 


Insurance Data Required 





Life insurance is a very important 
ictor credit risks in the case of the 
\meri National Bank, of which 
Frank Johnson is president He 
says 


‘All of our property statements which 
we require before loans are made carry 

formation as to the amount of life in- 
urance carried, the the com- 
panies, and to whom it is payable in the 
event ot death. We consider life insur- 
ance a very important factor in credit 
risks frequently require that cus- 
tomers carry adequate insurance if they 
ire not already provide d with same We 


names ot 


and 


have many cases where we are making 
advances and feel sure that the man 
will carry his deal through to a suc- 
cessful conclusion if he lives and the 

surance comes in to pay the debt if 


he should die This leaves the collateral 
ly paid for and in the hands of his 


or executor.” 


whol 
mily 


Essential for Certain Loans 


Financial statements of the Security 
Bank, of which William Mee 
is president, “require a statement as to 
amount of life insurance that each 
orrower has, what company it is in, to 
whom payable and the amount of insur- | 
carried in each company.” says 


National 


the 





ince 


consider |‘ 


LIFE 


Mr. Mee. “We think that life insur- 
ance is very essential for making certain 


loans. We believe that any business 
man who borrows money should have 
his life insured, and if he is a man in 
an organization whose death would 
mean a great loss to the corporation, 
we think it is good business to have his 
life insured in favor of the corpora 
tion.” 


Fidelity 
always con- 


F, P. Finerty, president of the 
National Bank, “We 
sider on a business loan the 
carried by the borrower, and 
give more credit to one who 
insurance over who 


SaVs 
amount ot 
Insurance 
always 
c.irries 


not.’ 


one aoes 


Offers Lump Sum Plan for U. S. 


Lump sum payment of government 
term imsurance m leu of the present 
monthly instalment system is proposed 
n a bill mtroduced Representat 
Vaile of Colorado, providing that gov 
ernment bonds may be issued to bens 
ficiarics so electing, to bear coupons 
the number of unpaid monthly instal 
ments « their insurance, each coupon 
equal in value to one monthly payment 
It is stipulated, however, that befor 
these bonds could be issued pene 
ficiaries would have to g re courts 
ot competent jurisdictio pl 
hat the conversion woul t 
idvantag 

\ considerable saving tl ( 
ment would result from this thod 
handling Sl ince payinie 1 ropo 
ents of the 1 is e pol It < 
estimates ] ibou 150.001 ¢ 
claries are rec monthly payment 
from the gover! ent for relative R 
in the war. Many of these ] | 
pre r to have their mon lum) 
1 ( ‘ ssuan ‘ | kk 

rie e the insacti la i rhe 

( rnment was conc ( | ( < 

ries secu sucl . ‘ 
cilia d to raise 1 cy « ‘ 
the vanks at a discount 
Minnesota Mutuals’ Increase 
Minnesot Mutual Lit . 
, vic 
! I 
i i | ~ 
‘ int ig m0) 
) ' showed \I 
0 ipp X it "he ( 
( r\ licatio tha i’ ( 
ngees Vcal 1 pr duct oO ( { ( ced 
by the Minnesota Mutt oy ae 
ol vho st irted | s 1 ( ( t lexas 
in January, heads the ! sol 
production in M his t rst 

ve onths ing ove $515,000 H 
total of personal produc 7 . ‘ 
obtained n additi t 


work necessary in building 


\ 
Albritton Agency, 


which in 


duced over $500,000 of business 
of the company agents who has re t 
received honor Is Ben}: niin Jaco 
who has maintained his positior 
.s , 

Honor Roll of the company tor 36 cor 
secutive months The | - Agen 
is also maintaining its 1 rd, its Mav 
production being well over $1,000,000 
It expects to hold its average ;4 
siderably over $1,000,000 month dur 
ing 1922 

Friends of Vice President nd Genera 
Manager CC, W. Welty of the Lamar Life 
it Jacks Miss will be glad to Ww 
that Mrs. Welty Ss recoy ‘ rot 
serious oper 1 1 wl i he ' \ 


underwent at one of the lacksor 
toriums 


INSURANCE EDITION 





ONE OF THE REASONS for The Shenandoah’s 
Unprecedented Success—The S-O-M-E Policy 


1. $10,000 j 
t ORDINARY DEATH 
$14,683 f 

2. $20,000 ACCIDENTAL 

{PER MONTH 

(DISABLED 


DEATH 
3 $100 FOR LIFE IF TOT 
0. 2 


arenes rO YOUR FAMILY UPON YOUR 


$14,683 


And myatures as an dowment. Premiums payable for 


age el 
nt 
pt 


20 years, with four liberal options NOT DEPENDENT UPON EX- 
AMINATION 
ONLY ONE OF OUR MANY LIBERAL POLICY CONTRACTS 


We also offer Double Indemnity and Disability as well as all 


forms of policies (except Term) to women at the same rate as male 
risks 
OUR STRENGTH >2.U0 1 every dollar of liability 
The Shenandoah Life Insurance Co. 
Roanoke, Virginia 

General and District Agency openings in Arkansas, North Caro 
lina, Virginia, West Virginia, New Jersey, Tennessee, and South Caro- 
lina 

On Agency matt add W. F. MACALLISTER, Agency Manag 











In Business Since 1862 







Coury 
LiFe INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


Insures all classes of selected lives, issuing policies on the ordinary, intermediate and 
industrial plan at all ages. It also insures against total and permanent disability. Poicies 
of the company are made secure by reserves maintained on the highest standard, with ad- 
ditional contingent rererves providing protection against al! emercencies. Information and 
Advice on any matter relating to Life Insurance is Available at any through 
Agencies or Home Office of this Company. 





the 


time 








| 





THE GOLDEN WEST; YOUR GOLDEN OPPORTUNITY 


SACRAMENTO, CALIFORNIA 
Insurance in force $38,782,271 Assets in excess of $4,200,000 
Capital and Surplus $684,153.80 


Splendid opportunity for ambitious, energetic Insurance Salesmen to 
represent our Company in California and Texas Territory 


Write J. R. KRUSE, Vice-President and General Manager 





- California State Life Insurance Company — 








Security Mutual Agents are successful 
WHY ? 


The reasons are many 
Third —Our Company is reliable 
Fourth—Our agents have our co-operation 


First 
Second 


—Our rates are right 
Our policies are attractive 


We can give good men good territory 


If you are interested, address 
C. H. Jackson, Supt. of Agencies 


SECURITY MUTUAL LIFE INSURANCE CO. 
BINGHAMTON, N. Y. 











you or your 


C. D. RENICK, President 








Indiana National Life Insurance Company 


INDIANAPOLIS, INDIANA 


Best Commissions and Renewals. 
estate. 


Splendid territory open in Indiana, Michigan and Illinois, for District and 
General Agents, who are capable of handling men. 


Renewals onced earned will be paid 
If interested in building for yourself, write 


ERNEST E. WEBSTER, General Agency Manager 
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MR. SUCCESSFUL LIFE INSURANCE AGENT 


Do you want to secure a General Agency for yourself? If so, read this, it is 


WORTH KNOWING 


A $5,000 Policy in the United Life and Accident Insurance Company 
guarantees 


FIRST, that in case of death from any cause, $5,000, the face of the Policy 
will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or double 
the face of the Policy, will be paid. 


THIRD, that in case of death from certain specified accident, $15,000, or 
THREE TIMES the face of the Policy, will be paid. 


FOURTH. that in case of total disability as a result of accidental injury, 
the Company will pay direct to the insured at the rate of $50 PER WEEK dur- 
ing such disability, but not to exceed 52 weeks, after which the weekly indemnity 
will be at the rate of $25 PER WEEK throughout the period of disability. Can 
insurance do MORE? And why should any man be satisfied with a policy that 
would do less? 


Annual Premium, Age 35, Ordinary Life, $128.05. 
Twenty Payment Life, $167.10. Twenty Year Endowment, $235.10. 


UNITED LIFE & ACCIDENT INSURANCE CO. 


Home Office, United Life Building Concord, New Hampshire 











The Last Word In Service 


Through its free Health Service, The Guardian protects the 
policyholder’s health as well as his life. For five years this Company 
has offered to its policyholders the well-known service of The Life 
Extension Institute without charge. That it has been of incalculable 
benefit to the Company’s clients is proved by this analysis of last 
year's experience: 


67% of policyholders examined revealed moderate physical defects 
or impairments. 
25% showed advanced physical_defects or impairments. 
6% were seriously impaired. 
Through these examinations it was possible to make the 
“stitch in time,” thus preserving health and prolonging life. 


If you want to know the whole story of what this Company is 
doing for its policyholders and agents, address: 


T.LOUIS HANSEN, Vice-Pres., or GEO. L. HUNT, Supt. of Agencies | 





The Guardian Life Insurance Company 


OF AMERICA 
Established 1860 under the Laws of the State of New York 


Home Office: 50 Union Square, New York 
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The OHIO STATE LIFE 


Wy LIFE, HEALTH, ACCIDENT “~c MONTHLY INCOME INSURANCE. 


jade LATEST POLICIES AND AGENCY CONTRACT Baitda-\nes 
Openings OHIO, IND.. KY. MICH and W VA Write Columbus 








| ‘The Capitol Life Insurance Company desires to obtain the 
| services of good, reliable agents in all unoccupied territory. 
| Please address the company for further information.” 


The Capitol Life Insurance Co. of Colorado 


Clarence J. Daly, President 
Denver, Colorado 


THE NATIONAL UNDERWRITER 


1922 


June 22, 


/EXTENDS HOME OFFICZ| LITTLE CASH ON FARM 





MORE SPACE FOR PROVIDENT 


Chattanooga Company Buys Ground 
Upon Which It Will Erect Annex 
to Present Building 


The Provident Life & 
Chattanooga, Tenn., has purchased ad- 
ditional space adjoining its present of- 
fice building on which it intends to 
build, giving an office building that will 
run from Chestnut street to Broad 
street. Work on _ the building, 
which will be of the same style as the 
present quarters, will be undertaken at 
an early date and the total cost is esti 
mated at $250,000. The alley between 
the two buildings will be bridged over 
at the second-story level. 

This purchase is an evidence of the 
continued growth of the company. No 
definite plans as to remodeling or build- 


new 


Accident of 


RENEWAL SITUATION ACUTE 


Companies in Nebraska Which Refuse 
to Take Notes for Premiums Lose 


Business as Result 


LINCOLN, NEDB., 
Stephenson, 
Mutual of 
ation in 


June 20—E. B 

president of the Security 
Lincoln, that the situ- 
Nebraska with reference to re 


says 


| newals is still acute, and that those com 


| books 


| to collect 


ing have been announced as yet, but | 
the rapid growth of the company will 
necessitate considerable more _ office 
space in the near future. It has become 
a necessity to increase the space and 


was either a case of moving the loca- 
tion or purchasing the adjacent ground 
As the offices are at present located in 
the heart of the business section of 
the city, the purchase of adjacent 
ground was decided upon and this gives 
the company one of the “best buys” 
ever made in the city. 

The accident department of the com- 


pany has grown to big proportions in 
recent years. The total premium in- 
come is now $2,000,000 a year. The 


company is carrying over $12,000 in life 
policies at the present time. Other de- 
partments are now being added as new 
lines, including workmen’s compensa- 
tion, automobile accident, liability and 
theft 


Sues to Cancel Policy 


Indianapolis 
New York 


tickford, widow 


has been filed at 
by the Guardian Life of 
against Mrs. Lena D. 
of Frank L. Bickford, who is aJleged 
to have committed suicide April 14, 
alleging that a $5,000 life insurance 
policy on Bickford’s life was obtained 
under false representations and asking 
that it be cancelled. The complaint 
alleges that Bickford listed other insur- 
ance on his application to the Guardian 
aggregating only $15,000 while he really 
had a total of $57,500. 


Suit 


Cleveland Agency Expanding 


McNutt & Ferris of Cleveland, gen- 
eral agents for Northern Ohio for the 
New England Mutual Life, are building 
up a good organization. They now 
have district agencies at Toledo, Akron. 
Columbus, Youngstown, Lima _ and 
Elyria. Guy D. Means, formerly with 
the Midland Mutual at Lima, has just 
been made district agent at Lima. He 
has already sent in a good volume of 
business and appointed several agents. 

The MeNutt & Ferris agency’s busi- 
ness for this year is almost double that 
for the same period in 1921. 


office employees of the Pacifie Mutual 
Life attended the company’s sixteenth 
annual outing at Long Beach June 8, 
and enjoyed a day of merry-making, 
closing with the annual dinner and a 


grand ball 


| the 


| renewal 


panies that have refused to take note 
In payment of renewal premiums hav: 
lost a considerable amount of business 
His company has $100,000 less on 1s 
now than it had Jan. 1, due to 
the policy the directors adopted severa 
months ago of to take 
for renewals. 

Mr. Stephenson said that the company 
had to choose between this course and 
that of running the risk of being unabk 
number of notes thus 
taken while at the same time being liabk 
on the during the period for 
which the notes ran. The company has 
been increasing its new writings sine: 
first of the year, but this increas: 
has been less than the business lost by 
the figures stated. 

While there has been increased abil- 
ity shown by the tarmers in paying thei 
premiums, this is a period ot 
the year when everything is going out 
and nothing coming in for the farmer 
The crop prospects were never bette: 
and later on it is expected that life m 
surance business will be normal with 
this industry. 

Some difficulty is reported in securing 
renewals trom the better paid railroaa 


refusing notes 


on i 


policic Ss 


workers. They are inclined to regard 
their immediate future as rather un- 
promising, due to the cuts in wages 


| already made and those threatened, and 
| their necessity to choose between ac- 


' 


cepting lower wages and striking 


Insurance for Women Growing 


As an indication of the growth of life 
surance for women and the increas« 
in this department of the business, the 
Equitable of New York has figured that 
$180,000,000 of life insurance is carried 
in the Equitable by over 60,000 women 
During the year 1921 the Equitable paid 
over $1,800,000 in death claims, 
$1,700,000 in matured endowments 
the lives of women. This made a total! 
$3,500,000 paid to women policyholders 
or their dependents within a single year 


over 


on 


“Double Up” Month for Phoenix 


A “double-up” month has been inst: 
tuted by the Phoenix Mutual Life for 
June in order to round out a_ six 
months’ record of unusual dimensions 
On June 8, President Holcombe of the 
company celebrated his birthday, and 
the event was used by many agents for 
the stimulation of increased production 


American Central Convention 


The $100,000 Club of the American 
Central Life of Indianapolis will meei 
this year at Cedar Point, O., the week 
of July 17-24. Some 50 members will 


be the guests of the home office at this 
event. 








INDIANAPOLIS LIFE INSURANCE COMPANY 


OPERATING IN 
Indiana, Illinois, Michigan, Texas, Florida and Minnesota 
NOTED FOR 
Large Annual Dividends, Modern Policies, Clean Record 











FRANK P. MANLY, President | 


qualifications in full. 
Underwriter. 





AGENCY SUPERVISOR 
HIGH-CLASS MAN wanted for good company connection to 


travel Indiana, Ohio and Kentucky on salary and expenses. State 


Address B-10, care The National 
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SYSTEM IN SELLING IS Dallas. In most of the offices here the . y 
Kotel la Satte 7: 










men work by a detinite program and 


STRESSED BY TEXANS "22", the work, done and the 


sults accomplished; the sales made fro 





me 
a ee 









definite list of prospects, or why they e 
, 9 . 
. ? were not made. are sent in to tl om cag } 1 e] 
Time Past for Haphazard, Slip- daily. Here they are examined saul teak Chi o's Finest ot 
shed Methods, Dallas Life esc a a hs heer dies dea 


Hotel La Salle has won this 
title with an experienced and 
critical public because of its 


r the occasiol 


Salesmen Say 










Every salesman has a de e | 
prospects Not only that but the sales 









man knows about what salary the pr 


MONTHLY INCOME PUSHED rect gets, something about how he 
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4 y 















fixed financially, what insurance he cat ~ happy blend of old and ps 
sone es, or nearly so, and what line he ; . 
. . . aaate b most likely to be interested L new ideals. ? 
Especial Interest in Endowment Poli- M ines Ee dee ieee eee ter aaal a ‘= 
cies Is Also Reported in South- to se rhe mat ” ho carries a go d | ot Hotel La Salle 1s 
western Field Ta : “ © ted _ Bat pear Pinan ‘." 
a carrying month]; , answers every modern demand 


Insurance whel nis tamily rea 


DALLAS, TEX., June 20.—Monthly | that kind. and he can afford it. Lt in equipment, cuisine and serv- 


ice with nothing lost of old 
fashioned hospitality and home- . 


nt of su § Ei oe is 
' ie ‘ 1 ( s ce eature is 1s best s ted 2 * . 
the life insurance field in Texas right : — . ' Su yb5u.-... ; 
' sate ; > the ceneciel used of the sreenect Sethe like comfort. 
se And as has been said, thes eeds ar hike ™ 78 6 yeve 
\ definite plan tor selling and a deti- pretty well determined before t sales eT. iE | Lt ee cai 
. ’ ' ’ 7 Tal t OV"STTTITILII 

nite t prospect re essential for | man calls on t t 4 om. 
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income imsurance or endowment poli case the salesmat ears 





cies offer the best bets for business in monthly income 
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Specializing on Monthly Income 


Daily reports to the office on the part 
canvassers as to work done, pros- lf there is no chance to s the pros 
: ¢ 1! ’ o 
pects interviewed and results obtained,| P* he Dallas me M Th 1'A Mill P li > N | F | 
. imited time h | 
are things the big offices consider abso ~- ‘A atte + ‘ ; ore an | 10n 0 cles OW nl orce 
lutely necessary for the directing of the rene “ae | 
selling activities aa“ * , +} if . 
“The ay - r iderwri Only tour other lite insurance companies in America have 
is 18 sum and substance I } . - 
: — - nose n Cas more 7, " mtracts 1 force Lan Nice 4 ’ c+ ™ 
statements of a half dozen leading life | ,, ; more | licy contracts in force than this company. A study 
men in Dallas concerning the most de wtaes the all ¢ ving growth in ten years is invited: 
sirable line of insurance to offer now buv \\ down, | 
and the best methods of offering “we 1] Jan. 1, 1911 Jan. 1, 1916 Jan. 1, 1922 
[hese insurance men are writing busi ‘ one | \ssets $ 5,614,764 $10,279,663 $ 28,295,931 
sess ANG say they expect to continue ¢ r ee ews Policies in Force 371,106 613,615 1,294,394 
meres , a | Insurance in Force 49,245,028 89,596,833 265,197,626 


Practically every insurance man de- 
clares “monthly income insurance” is 
best bet in the Texas field 


tor 


t 
1 that line « 


and “we are specializing o f 
business.” Next to the monthly in- 
come insurance come endowment poll 


ies [The combination of savings and 
protection feature appears to appeal to 
many persons who are able to buy u 
surance 

Speaking of the best 
the underwriters to a man 
man with a “stated and r 


prospects now 
declared thi 


liar salary 










s the mark of the man with the rate 
00k today. This is because the salaried 
n knows just what he can invest in 
ife insurance and the company know 
when his name is placed on the dotted 
the premiums will be forthcoming 
Even the men who make big money 
“commissions” are just a little leary 
it ing because they never know 
month what th miss " next 
th will be. The salaried man knows 
here he stands 


Systematic Methods Used 


| ere s no k ze any | ce na 
azard, slipshod methods elling 1 
Irance Texas e men 1 Phe 
aced the tabo solic - < re 
11! gs or streets long ag The 
the posit that while everyone 
Ss penctis al ( Insufrs c I C 
vast difference between selling a 


e insurance policy and a pencil. The 


“bootlegging t msurance 


Special Forms Come Later 
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Attractive opportunities open to agents in Ohio, Indiana, Ken- 
tucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Co. 
W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 











Having recently entered the States of 
Texas and Minnesota we have desirable 
territory open for General Agencies 


Address Home Office 


CENTRAL STATES LIFE 


Insurance Company 
St. Louis, Mo. 











BUILD YOUR OWN BUSINESS 


Under Our Direct General Agency Contract 


Disability Benefits 
Reducing Premiums 
SEE THE NEW LOW RATES 


Double Indemnity 





INSURANCE CO. 
66 BROADWAY NEW YORK 
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RUSSELL GOT PRIZE PICTURE 


Home Office General Agency of the 
Pacific Mutual Life Wins 


in the Contest 


One oi the last acts of Manager John 
Newton Russell, J1 leaving Los 
\ngeles on his trip abroad, was to su- 
perintend the hanging in the agency 
of the oil painting of “Wawona,” 
e Pacific Mutual big tree, which was 
awarded by the company to his agency. 
painting, which is the original 
from which the Pacific Mutual calendar 
picture was reproduced, was offered by 
the company as a prize to the agency 
inaking the best all-round record in the 
first quarter of 1922 The conditions 
of the record included volume of busi- 
written, percentage paid for, lapse 
declinations, and 
such other factors as belong to a live, 


pberore 


othec 


+} 
t! 


{his 


ness 


record, percentage of 


efficient. well-managed and _ successful 
agency.” 

In making the award, the company 
paid a splendid tribute to the Russell 


\genc®™ in th 

“No other agency 
such a gain in 
notwithstanding 


Its lapse 


following statement 
has this year shown 
business, and that 
heavy production 
rate been low, 


new 
its 


last veal has 














THE NATIONAL 


its business has been paid for promptly, 
and far being ‘a live, efficient, 
well-managed and successful agency’ is 
concerned, Mr. Russell's organization 
approaches close up to the one hundred 
percent line.” 

The picture measures inches 
and is a most artistic and faithful re- 
production in oil colors of the Pacific 
Mutual trademark It is handsomely 
framed and occupies a prominent place 
in the lobby of the manager’s office. 


so as 


iO x 60 


Bankers Life Cleveland Meeting 


Vice-President G. S. Nollen and As- 
Counsel R. Bs. Alberson of the 
Bankers Life met the city and suburban 
the R. Craft 
company in Cleveland 


iat 
Locate 


salesmen ot George 


igercyv ot the 


last Thursday. Inspirational talks wert 
made by the home office guests. 
Cleveland’s contribution to the May 
total was nearly $400,000, with W, I. 
Easly the largest producer, his total 


being $91,000, The 
15 percent ahead 
this time last year. 


Cleveland agency 


of its production at 


UNDERWRITER 


holders meeting will be held in July to 
the 


vote on proposition. The new 
shares will be sold at $12.50 each, the 
par being $10. This -will add $500,000 


to capital and $125,000 to surplus. 


Establishes Agency Department 


he Volunteer State Life has estab- 
lished an agency department appointing 
Pollard Caldwell supervisor. 
Mr. Caldwell will develop new general 
agencies and also render assistance in 
the training of sub-agents who are un 


as 


agency 


able to receive personal supervision 
from general agents. He has been with 
the Massachusetts Mutual Life for the 


that 


business 


seven Vears and previous 
nine years in the banking 
in several ot the leading banking 
tut Nashville, Ten: 


to 
Was 
mst! 
mons m 


International Life Leaders 


y. W. Moss, State agent ot the Inter- 
national Life at Columbus, Ohio, ranked 
May among the 1,500 sales 
men of the company in the writing of 


second in 
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APPLICATIONS HIGHER 


NEW YORK LIFE’S EXPERIENCE 


Urges Agents to Go Out for Larger 
Amounts and Then Drop If 


Necessary 
Che New York Life states that ap- 
plications are averaging considerably 
higher than they once did. It declares 
there are two reasons for this. First, 
the class of applicants, who a few years 
ago were prospects for not exceeding 


$1,000 or $2,000 have 
limitation 
] to 


loath 
pects realzing 


tar outgrown that 
Secondly, capable agents are 
id time on the $1,000 pros 


spel m 
that it just as 


1 
takes 


much effort and expense to secure 
and place a $1,000 or $2,000 policy as 
it does a policy for many times that 
amount. In many instances it takes 
more time Commenting further, the 
company SsaVS 


“While this class of prospects should 


























a new insurance. He had written $142,500 | "%°* . overlooked and merits atten 
. : while the leader, Kelley Roach of Okla- | UO"—they are often the nucleus of any 
Will Increase Its Capital homa, had $253,500 to his credit. May | 2™ount of later insurance—we yet su 
The Commonwealth Life of Louisville | was the second best month Mr. Moss | #¢St that you mae your standard basis 
will increase its capital from $500,000 | ever had, he announces. All the busi- | ©! .@PProach = a_ policy considerabl; 
to $1,000,000 The directors have al- | ness was on an annual premium basis, higher than the old time figures of in- 
ready voted on the increas \ stock and none of it term insurance surance values. 

“As a matter of fact each origina 
canvass may well be made or the 
basis of not less than ten thousand of 
insurance, since that was the amount 

xed by our Government as a fair av- 
crage msurance value of the life o 
every man who entered military « 
naval service Go tor ten thousand and 
then you « drop if you have to.’ 

= _—. 
7 , err 
NEWS OF. COMPANIES 
Federal Reserve Life, Kansas City— 
Pe ts to write $20,000,000 of bus 28 © 
} lerir 
Jevery o1 
| ! 
| ag 
ifter which \ 
| rh ompar ! ! ! 
— am ¢ ‘ K t 
I s t haa « I v! re 
Volunteer State Life, Chattanooga 
i showing ed 1 ‘ 

ritings i I I 1,88 
634 against $1,369.1 n Ma f 
TI pal wil ! d re 
, ‘ Pike's F : 

Life, Philadelphia Secretar 

L Durkit innounces ! 

! Ss! w rsa HOOLO of 

n for ! 1 an i rea 

! nti 1922 ver $ 

HI s i s ‘ 
‘ miir I rt I \ rt s ‘ 
iy incre I rad oil na I ( o 
ganization is wing ~ re 
ot optimisn ad Ss 

Union Central Life 

The paragraph of the new ruling 
the Ur nc tr Lif dealing with it 
decision about the hange in its surre! 

{ ier values is fo 
nsurance O “On all annual divi fe ind 

e dowment policies on the 3 percent re 

serve basis, in force and hereaft to I 
issued, after two full years" premiums 

have been paid, the reserve value at the 

end of the policy year computed accord- 
INDIANAPOLIS, IND. ing to the American experience table of 
mortality with interest at 3% percent 

Established 1899 less a surrender charge of $21 per $1,00 
of insurance at the end of the second 
policy year, $13 at the end of the third 

policy year, $6 at the end of the fourtl 

policy year, after which no surrender 
HERBERT M. WOOLLEN nn ml neil ee a 
. i surrender value, to be applied to pur 

PRESIDENT chase extended insurance or paid up in 

surance, or as a loan, or in cash, accord 

ing to the terms of the policy ontract 

Berkshire Life 

The tserkshire Life has recently pu 
out a policy providing for a ons two 
three or four-year term rate before 
permanent policy is issued, This en 
ables the policyholder to carry his in 
surance cheaper the first few years and 
when it changes to a permanent policy 

ee the rate is figured at the attained age 
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BUSINESS GETTING METHODS © 





| MODERN 


Personal Efficiency in the Planning make charts and complicated records of | ine that efficient, but 
Of Sales; Three Cardinal Factors for “This would be irom ‘one extreme t | as Prof. Williatn Ja 
Success Are Given by Alfred Holzman »' ai 10 rite as much business as 10 percent 0 , 


LFRED HOLZMAN, manager « 
A the Equitable Life of New York 
t} ( n LV building at hi 


nl tiie onw g i ( ’ 
cago, 1s one oft the eft? P il sa 
managers in the ' | ; 
through the mill himself. Mr. H 
man was an agent tor many vears H 
tried all the pl s ¢ S¢ 
business Therefore t 
fron the theoret il stas 
other day he eg t S 


crency engine tells a sto 
though simplk x “1 
the great principles that . “ 
to guarantee success lif nsu! 
sellir is well as ot! , 








; letic carnival on yf ire 
schoois for boys H is ( Oo 
boys hether « I he ¢ p 
ter a ot the eve ts< - 
“I would x to e1 re 
| under ter ntest a es * P 
| have no chance, as t ‘ not trail 
for it as the other boys |} ’ 
Need of Training 
for the Contest 
“Would vou enter the race?” I ask 
him, “if vou were sure  oneilh: wake 
“Why, certainly.” he repli 
I told him that | ild t i 10W 
; to win it 
spectfully 
I asked him, “How long « 
your breatl nd S 
watch 
a or 
ry it d ) H 
breath just s 10 Ss ) i 
He lled up his gs 1 
eath i 1] ‘ G st 
You } } ld Oo 
onds less i 11 t to 
Is that as long as you ) 
Can Always Draw 
on Reserve Force 
“And yet there cop 
their breath fr to four minute 
, Any normal boy of y ¢ ; Oo 
f Mee teeth for two 0h tho 
hurting | S he S . 
breathe deeply and sk ¢ P 
thus over ox ore g i 
| the with the gs tul t 
breath. Now I 
again and giv ‘ ¢ G ( 
ho | vo ) t t 7 < 
h he watcl R 
I It was ] S og 


res ct is a Ss £ 
you co | Ne \ S s « 
you take ‘ S 
under water 
Make he 1 t s 
' just is oO 
4 and I s 
fr 1} ma Gs 
‘Ow S id, \ 


S ‘ 
dive into the te > 
will wi 

Then I wrote thes , < 

' for hi: an % could st « k 

| ly mistake out it 

An hour lat he s t 


tea ;, Asking Yourself 
gu r \ ferent 5 . Beta ets Pointed Questions 


Here t " 
| J 
: He - ‘ t Study Is Needed ae : 
mis accurate Knowileds by Life Salesman ? 
He followed : right 
} ‘ : t 
< e ft rht ‘ t N ‘ ) 
Taking and Following ne | creating desires are AD ta ON 
Expert’s Advice Wins stant evolved The big men , ' sneaaeil 
~ ¢ 5 * ) it I l 
‘ ‘ S \\ ¢ g t , 
1 nute 1 ‘ 
Hy. the g S 
it t t , . Face-to-Face Presentation 
He is \ ) : : Is Essential 
rt Ss « é s spe \\ 
n hac s ) es 2 g t - 
‘ ! t ‘ \ S ¢ } f 
a 
{ st 7 . : 
Three Factors in ' A « dule s t 
Success Are Noted Aigpranhis Ee ng pt ‘ 
-_ P 9 + \ we ‘ ” . A 
\ re > > . 
a ‘i ft 8 S 9 + 
pe : sey i g 








ich scientific method at Entirely Too Much 
rat this stor t Time Spent in Office | [ is a sett vict ; A. J 
; ! 1 ¢ | YY 7 ant ‘ 
. Oct : , S \ es, st t Kansas Cit 
cis l t 


" 
‘ ‘ , 
s S . : . 
I w t \ 1 
\ 

Ss ¢ g 5 
i ri es ; 

t 1 < < > get 
he ; ‘ , 
the \ gent lived out be- 

Sti g 


Importance of Analyzing 
Work to Be Done 


Total Amount of ; 7“ ) 
Premiums Secured : : 


' 9 ; . ’ 
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|| will not then have to do down town. 











| | You stay right here with your wife and 
~ leave the rooster business to me.” 

The Close of the Day’s Work .3hoouecec'svresnts 

and dressed the rooster, and brought it 

down to his prospect, and delivered it 

: with the hope that the wife would soon 

HEN you begin to figure up yourearn- All this and more we constantly strive to aig - - paseo the ones from 

e . . A Gay oO day 1¢€ OOK occasion oO inquire 

ings and recall the several reasons for give our agents. This coupled with good how the patient was getting along, and 

. . q ee ° ‘xpressed himself gratified at her rapid 

| failures during the past year, you then more policy contracts and liberal commissions, is | anuery. ed at her rapic 

, than any other time keenly realize the im- an incentive which should interest any am- | Pec him — Bade) - iar der oe 

| . + - m and ofc 1 O pay 

portance of a helpful constructive home bitious agent who wishes to make the most rooster, 1 he agent refused to take a 

° ° . . . cent, declaring that he claimed the 

office service that trains you to overcome of his salesmanship efforts. privilege of giving a neighbor an old 

h f | rooster for his sick wife, and he would 

suc aliures. not be deprived of the pleasure by ac- 


cepting pay for the service. 
A few days later the telephone rang 





One of the vital elements which makes your | and the prospect asked the agent to come 
day profitable is a harmonious working over to his office. When he arrived 
. . = he asked him the cost of a certain policy, 

arrangement with home office officials and We would like to hear from several and when the same was named, he 
: ‘ — ° ° ° o.e wrote out a check, and signed his name 

a direct co-operative spirit generously given. good men for important field positions | os ike dated Gen, “ead aeons ee 
said the agent in telling of the trans- 


action, “I sold that old rooster for ex- 
actly $109.52.” 


Inter-Southern Life Insurance Company ecun QS te Ces 
JAMES R. DUFFIN, President LOUISVILLE, KENTUCKY Pie nite ; seen tarot sh 2p 


ern Wisconsin were guests of J. W 
Hogan, agency manager at La Crosse, 
Wis., who entertained at a get-together 
meeting and banquet at the La Crosse 


MAINTAINING THE RECORD IN MICHIGAN || cerry cn secortes nour 50 axents 


During the first four months of 1922, the Detroit Life Insurance Company's agents wrote $4,911,000 of new 
Last year the agents of this Company established a record of better than a Million a Month in | 














business. 

Michigan. The Detroit Life is beating that record this year e | 
This new record is evidence of further progressive co-operative efforts. The Detroit Life has agents and of- Life Insurance Is 

fices in most towns and cities in Michigan, yet there are a few openings for high class representatives in some Steeped In Sentiment 


Michigan communities. 


Any life insurance man or woman anxious to make new affiliations, will do well to communicate with us. . 
IF E men, especially new ones, need 








HOME OFFICE DOWN-TOWN OFFICE t onst lv be reminded that a can- 

e . a o constantly be reminded that a can 

Corner Woodward and Forest Avenues 1005 Majestic Building vass which sidesteps sentiment is a 
DETROIT DETROIT dangerous procedure. Life insurance 

M. E. O'BRIEN, President JAMES D. BATY, Secretary and Treasurer Is SO steeped in sentiment that it can 

hardly be mentioned without arousing 

thoughts of love. The very name itself 

is in the nature of an appeal to the 


heart 


The Companies That Stay Are the Companies That Pay _ || "is coor 1p sscattis oi rea 


When a company has proven its staying qualities, as the Western Reserve Life ~ sea Mi Prec Dose te 

A e e oO > Nas pec st later \ < BS) 

Insurance Company of Muncie, Ind., has, the agent who desires to be a general to the heart. You should bear in mind 

agent can think favorably of that institution. Permanent success can only be at- ee een ee ieee ee wed pe Noten 

- . r . . oO eve \ saie you Make, anc whel [oO 

tained through a permanent connection. | he companies that stay are the companies can discover just what the motive is 

entative in the long run. upon which that love plays strongest 

that pay the repres you have uncovered the weak spot to be 
WESTERN RESERVE LIFE INSURANCE CO ‘oo a 

. Married men are supposed to love 

J.H. Leffler, Acting President John W. Dragoo, Secretary Harry H. Orr, General Counsel their families above all things else, but 

MUNCIE, INDIANA there are many exceptions. Married 





people are by no means immune from 
self-love, and where selfishness pre- 
‘ . dominates you have got to give your 
G W h t L f ] C man foremost place in your word pic- 
eorge as Ing on ] e hnsurance ompany ture of what life insurance does for 
such people, never once, however, veer- 

ing entirely away from sentiment, for 











A Definite Territory you must not disclose that his secret has 

A Liberal Contract been discovered. Such people want the 

° ° family talked about by the life man, but 

Low Premium Policy Contracts they want to buy policies in which 

ee ° ° — ° ° * they cz see themsel s th s.— 
Opportunities open in West Virginia, Ohio, Kentucky, Tennessee, Virginia, North iy oy Rable ea eee 


Carolina, South Carolina and Georgia. Address: —— 
Life Notes 


ERNEST it MILAIR, Vice President and Secretary Mark E. Haven of Omaha, state man- 


ager for the Minnesota Mutual Life, was 
elected a director of the junior chamber 





of commerce of the United States at the 
convention of the organization at Indian- 
apolis June 17 Mr. Havens was a dele- 

from the Omaha Chamber of Com- 


SECURITY LIFE INSURANCE CO. OF AMERICA a a eee 


the industrial nedical division, Aetna 
O. W. JOHNSON, President ROOKERY, CHICAGO Life, to become affiliated with Dr. E 

















Terry Smith, specialist in Hartford 
INSURANCE IN FORCE DEC. 31, 1921 ° e e $37,100,961 eee a visit poe age Dr. Prince will 
direct scientific work in the office of Dr. 
Assets _ - . - . ‘ ; 4 442.069 Smith. Before affiliating with the Aetna 
, 
P ” P . a ae he was with Yale college. 
Payments to Policyholders since Organization . ‘ : 3,727,743 While rescuing a woman who was on 
x y f ; ; , the point of being drowned, Ernest 
Exclusive General Agencies for Minneapolis, St. Paul and Duluth, direct with the Company. & Gio, cot tr "the Life In- 
a 4 : surance Company of Virginia, was 
Openings for General Agents and Managers in Fifteen States Srewned june 15 in a pend meer Res- 
woOrea, 2 ° e was on an annua picnic 
Address S. W. GOSS, Vice-President and with other agents of the company Mr 
Ho e Ag . Giles had been a member of the sale 
ferce of the Life of Virginia at Dan- 
ville. 
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‘Cooperation Headquarters’’ 


Home Office Building of the Peoria Life. Owned by 
the Company, without lien or incumbrance of any 
kind. Built from its current receipts, without dis- 
turbing the farm mortgage investments which have 
earned the Peoria Life its reputation for: 


‘*Policies Strong as Farm Mortgages Can Make Them!”’ 












































Earning While Learning 


‘Interesting’ —“‘thorough’’"—‘‘practical,”” are some of the comments we 
hear about the Peoria Life Course in insurance salesmanship, from men com- 


petent to judge. 

Peoria Life agents like the Course because it is brass-tacks all through. 
It is so arranged that new men are not delayed in entering promptly upon 
active solicitation of business. They earn while they learn. 

The Peoria Life Course in Insurance Salesmanship makes bigger pro- 


ducers and better life insurance men. It is only one of the means by which 
the Peoria Life helps its men make good. 


Peoria Life Insurance Company 


Peoria, [llinois 


Good Contracts to Clean, Live Agents 























NEW HOME OF THE GREATEST ILLINOIS COMPANY 
Corner Lake Shore Drive and Scott Street 
Land and Building Owned and Occupied Exclusively by the 


ILLINOIS LIFE 


Admitted Assets, December 31, 1921 $19,413,846.72 
Payments to policyholders and beneficiaries since organization 21,566,983.06 


FIVE YEARS RECORD 


Year Ending Dec. 31,1916 | Year Ending Dec. 31, 192! - INCREASE 


Interest Income...| $ 620,562.65 '$ 991,613.43 |$ 371,050.78 
Premium Income. . 2,419,486.91 3,818,060.43 1,398,573.52 
Admitted Assets ..| 12,946,337.03 19,413,846.72 6,467 ,509.69 
Insurance in Force.| 80,280,589.82 136,485,045.27 56,204,455.45 


ILLINOIS LIFE INSURANCE CO. 


CHICAGO 


James W. Stevens, President 


GREATEST ILLINOIS COMPANY 
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